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Continental’s Direct Sales |Dec. Production Estimated at 
Plan Applies Only to Fours; 


Dealers to Sell New Sixes 135,000 Vehicle Units Minimum 


Complete Details of Direct Selling Plan Will Be NEW JERSEY COURT 
Announced mee sna Attracts | WITHHOLDS VERDICT 
: ON SIGNAL DEVICES 


dising plan adopted by Continental and described for the! renton. N. J.. Dec. 15. — Vice- 
first time yesterday in Automotive Daily News show that|chancelior Buchanan has taken 
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If Estimate Proves Accurate, December Will Be First 
Month of 1932 to Exceed Same Month 
Of Last Year 









Detroit, .Dec. 15.—As December reaches the halfway 
mark it begins to be reasonably certain that motor vehiele 
production is going to exceed that of December, 1931, which 


Detroit, Dec. 15.—Further details of the new merchan- 












the direct distribu- 
sales of the four- 
cylinder model, does not eliminate 
the Continental dealers trom the 
picture, because these merchants are 
privileged to sell as many 
cylinder models as they can. Also 
all deliveries of the four-cylinder 
cars will be made through Conti- 
nental dealers and these merchants 


Purthermore, 
tion feature of 







will handle the servicing of the 
vehicles. 
Continental is going after inde- 


pendent garages in cities all over the 
country to act as Continental ter- 
minals for nandling deliveries and 
servicing the four-cylinder models 
There has been considerable doubt 
as to just where the dealers stand 
under this Continental direct 
plan and this statement clarifies 

e situation 

In spite of the fact that the ex- 
perim *nt is to be made with only one 
line, this is an extremely interesting 
departure from traditional merchan- 
dising methods and the outcome will 


be watched with keen interest by all | 


divisions of the automotive industry. 
Within a short time an announce- 
ment of complete details of the plan 
will be made, describing the exact 


(Cor‘inued on Page 8) 


MOTOR TRUCK ASS’N 
INCORPORATED IN N. Y. 


Albany, Dec. 15.—Papers were filed 
in the office of the secretary of 
state by Lewis D. Stapley, legislative | 
representative of the New York 
State Automobile Association, incor- 
poraling the New York State Motor 
Truck Association, Inc., as a mem- 
bership corporation without capital 
stock. 

The purposes of the new organiza- 
tion, as stated in the certificate of 
incorporation, is to encourage the 
use of all forms of self-propelled 
vehicles, particularity motor trucks, | 
automobiles, motorcycles, airplanes 
and motor vehicles generally, to 
mainiain a bureau of information, 
to promote and encourage the con- 
struction of good roads, to maintain 
a clearing house for the purpose of 
g*’ .ering and transmitting to va- | 
r members iniormation, to pro- | 
mote and encourage improvement | 
of existing highways and to foster 
the enactment of just laws relating 
to the use of automobiles. 


FORD REPORTS SALES 
PROGRESS SINCE 1927 


Detroit, Mich, Dec. 15.—Since 
1927, when the Model T car was dis- 
continued, Ford passenger car sales | 
have led those of all otter makes, | 
a tabulation reported by the Ford | 
Motor Company disclosed today. 

In this period from January, 1927, 
to and including October, 1932, the 
latest month for which reports have 


(Continuued on Page 8) 





| with 5.333 in November, 1931. 






| was 123,973. By every sign that we have and by many known 


the direct sales system applies only to the new four-cylinder 
line. The two six-cylinder models are to be sold through the| 
regular Continental dealer or 


four- | 


sales | 





under advisement several applica- 
tions for injunctions enjoining Mo- 
tor Vehicle Commissioner Hoffman 
from enforcing the 1932 act, effective 
| January 1, requiring commercial mo- 
| tor vehicles to be equipped with ap- 
| proved mechanical signaling devices. 

George M. Eichler, assistant at- 
|torney general, appeared for Hoff- 
man. Merritt Lane and Jacob Fox 
| of Newark, Saul Nemser of Jersey 


USE ELECTRO-PLATED 
PISTONS IN ENGINES |: and Frank J. Davies of Pater- 


South Bend, Ind., Dec. 15.—The | These included the Highway and 
| adoption of electro-plated pistons in| Transportation Conference of New 
all Studebaker truck engines and|/Jersey, the State Association of 
the application of B-K vacuum) Master Plumbers, National Oil & 
| brake boosters as standard equip- 
| ment on its model S-4, 1% to 2')|& Transportation Company, Colum- 
‘ton truck is announced by the! bian Laundry and iinickerbocker 
Studebaker Corporation today. | Storage Warehouse Company of 

In the Studebaker truck engines; Newark, New Jersey Truck Owners’ 
the pistons are electro-plated with | Association and Bigley Brothers. Inc. 
| bearing metal, which is claimed’ to| Lane attacked the constitutional- 
reduce friction, due to the fact that ity of the law, asserting its classifi- 
it brings two dissimilar surfaces into cation was wholly illusionary in tha‘ 
contact. In explaining the advan- 
tages of electro-plating, Studebaker 
engineers state: 

“Under the microscope any piston 
surface is shown to have minute 
scars less than a grinder. A plating 
of bearing metal .001 fills these “hills 
and valleys.” As the pistons “work- 
in” this plating “cold flows” into 
every minute depression and a glass- 
| like surface is obtained which is im- 
possible to secure by any other 
;}means. The pores of the cylinder 
are also filled with the plating. By 
means of piston rings to which spe- 





ganization. 


STUDEBAKER TRUCKS 


(Continued on Page 4) 


MITCHELL EXPANDS 
CHRYSLER DUTIES 


Detroit, Dec. 15.—Walter 
Chrysler announced today that W. 
Ledyard Mitchell, 
vice-president of 
Chrysler Corpora- 
tion and chairman 





cial engineering attention has been of the Board of 
given and the electro-plated pistons, Chrysler Export 
power is sealed in the combustion Corporation, has 
chamber reducing to a minimum also been ap- 
possibility of “blow-by”’—the cause pointed chairman 
of crank case dilution and plug of the Board of 
fouling. rs Chrysler Corpora- 

“Studebaker puts its plated pistons ; tion of Canada, 
to a fifteen to twenty-pound pull W. L. Mitchell Lid., in charge of 


with a .0015 feeler gauge. After a 
10,000-mile test of a Studebaker 
truck engine with the throttle wide | 
open, the piston fit was found to be 


all the company's 
Canadian activities. 

| This new appoiniment conforms 
| with the established policy of Chrys- 


closer than is normal in engines) Jer Corporation of having a parent 

with plain cast iron or aluminum | company vice-president in charge of 

we each major division of the corpora- 
(Continued on Pag’ * 8) _ 4g 


| tion and will bring about closer co- 
ordination of the 
| world-wide activities. 

r. Mitchell will take over the 
‘direction of the following compa- 


corporation's 


NOVEMBER TRUCK 
SALES ESTIMATED 


, nies Chrysler Corporation of Ca- | 
ABOUT 9,799 UNITS corporation or Canads, Lid Dodge 


Brothers (Canada), Ltd.; Plymouth | 
Detroit, Dec, 15.—Release today Motor Corporation of Canada, Ltd.; 


by RB. L. Polk & Ce. of conanteneion | O° Soto Motor Corporation of 
car sales figures for November in (Continued on Page 6) 
twenty states and the District of | 


colts This comparee itt 4988 com | L-BBY-OWENS-FORD 
RECALLING WORKERS 


mercial vehicles sold in the same 
Toledo, Dec. 15.—Libbey-Owens- 


territory in October this year and 

The decrease in commercial unit , Ford Company since November 1 has | 
sales this November under those | recalled 1,100 workers, making a to- 
of November, 1931, works out at a | tal of 1,700 now employed in its 
little over 37 per cent. | East Toledo and Rockford plants. 

If the ratio of truck sales this} Of this number 300 have been 
year to last is maintained in thefrecalled in the last ten days. The 
returns still to be received from /|safety glass plant in East Toledo is 
twenty-eight states, the total for! working full time day and night, 
November this year will be some-/due to increased use this’ year of 
where around 9,799 vehicle units. safety glass in automoviles. 


i Supply Company, Newark Terminal | 


P. 


| Bendix 
| authorized 


| vember 


facts, 


| 135,000 vehicle units. If this 


production this month should show a minimum of 


estimate proves to be accurate, 


| December will be the first month in 1932 that has shown a 


|greater production total tha 


CHAPIN CONFIRMED 
AS COMMERCE HEAD 


BY THE SENATE 





————————— a Te | 
ROY D. CHAPIN 


Washington, Dec. 15.—The nomi- 
nation of Roy D. Chapin to be sec- 
retary of commerce was formally 
confirmed by the Senate yesterday. 

The action came on the request of 
Senator Robinson (Dem., Ark.), mi- 
nority leader, for unanimous con- 


sent for consummation of the nomi- | 


nation as in open executive session. 

Senator Robinson explained fol- 
lowing the vote that the minority 
members have announced their op- 
position to confirmajion of nomina- 
tions other than routine which ex- 
tend beyond March 4, 1933. 


BENDIX AVIATION 
LOWERS VALUE OF 
PATENTS TO $1.00 


New York, Dec. 
Aviation Corporation have 
the writedown of $36,- 
patent rights, 


15.—Directors of 


910,228 of patents, 


| contracts and good will to $1, it was 


disclosed in the application to the 
Stock Exchange to list 2,097,663 out- 
standing shares of $5 par value in 
place of 2,097,663 outstanding shares 
of no-par value. The directors’ au- 
thorization was given on ‘November 
23. 

The writedown was made possible 
by changes in the capital structure 
approved by stockholders on No- 
17. Stockholders on that 
date approved the reduction of capi- 
tal represented by the common stock 
from $52,441,575 to $10,488,315 and 


(Continued on Page 8) 


n the corresponding month of 
198 

It will do to accept this as 
proof positive that the long drought 
is ended and that we are going on 
to greater production and _ sales 
monih after month in 1933, but cer- 
monthly increase of this 
| kind is not a discouraging condition, 
coming as we begin a new year's ac- 


not 


tainly a 


tivity. Many manufacturers this 
| year delayed longer than usual in 
;getting into production on their 
new offerings. This delayed pro- 
duction has run over into Decem- 
ber. contributing to making the 
showing for the month unusually 
| good 


The figures on which our estimate 
are based are entirely conservative. 
It is known that Chevrolet will turn 
oui. more than 50,000 units. Plym- 
outh will run pretty close to 20,000. 
Ford will scarcely go below 20,000, in 
spite of the fact that no announce- 
ment has come from that plant re- 
garding active work on ‘new models. 
|Henry Ford's intimation that his 
company was going to show the 
world something new in automobiles 
is the only definite statement of any 
kind so far and that is indefinite as 
to time. 

Pontiac is credited with an output 
of 8,000 units this month, and Olds- 
mobile is said to be planning a pro- 
duction of 2.300. The other divi- 
sions of the Chrysler family besides 
Plymouth are stepping up production 
and the total for this organization 
will probably run above the figure 
we have used in our estimate of 
25,000. Hudson and Essex are now 
going full blast and their December 
output will be higher 

There are a number of executives 
who believe that total production 
for December will run pretty close 
to 150,000 vehicle units, and they 
show a considerable basis in fact for 
their estimates. Steel buying, one 
of the basic factors, would indicate 
that this figure is by no means out 
of reason. 


BRITISH WILLYS 
REDUCES STOCK 


London, Dee, 15.—Shareholders of 
| Willys-Overland Crossely have ap- 
| proved resolutions writing off 3s, 6d. 
| from the preferred ordinary shares, 
returning 2s 6d to holders, and re- 
|ducing the 500,000 issued common 
| shares so 6d. each from 2s. each, 

Sir William M. Letts, chairman 
and managing director, told share- 
holders that the export part of their 
|business was a concession granted 
jto their American associates, and 
ithe board had been successful in 
securing a further extension of it. 
He considered they were justified in 
j believing that business in the com- 
ing year would be better than it had 
been in the last year or two. 


' 
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DRIVER-SALESMAN TRAINING 
BY TRUCK OPERATORS SHOWS 
DEVELOPMENT IN FEW YEARS 


The last ten years have seen significant progress in the 


training of driver-salesmen by big truck fleet operators. 


growing number of companie 
grams and not a few others 


A 
s have adopted training pro- 
have enlarged their training 


plans. Much of this interest seems to have developed since 


1925. | 
Thus, in one of the industries, one | 


of the leading companies began its | 
1925. In the! 


present \program in 
second industry a company with 
annual sales of $50,000,00 first) 


undertook to train its men in 1930. | 
In a third industry, the largest com- | 
pany in point of sales and personne! 
began training in 1929, while en-/ 
other important firm in the same | 
industry introduced training early | 
in 1931. } 

The Laundryowners Nationay As- | 
sociation, in co-operation with the| 
Federal Board for Vocational Edu- | 
cation. worked out a program for 
training route salesmen in the laun- | 
dry industry. The baking, milk, ice 
and beverage associations, and pos- | 
sibly others, today are sponsoring | 
similar programs. 

Another development has been the | 
increased application of scientific 
training methods, with the result | 
that a technique adapted to driver- 
salesmen appears to be evolving. 
This applies especially to the use of 
job analysis, and approved princi- 
ples of teaching. Educators and| 
training specialists are being em- 
ployed with increasing frequency by | 
individual companies and by trade | 
organizations. One of the large com- 
panies has engaged a specialist io 
train its route salesmen. 

A service organization reports that 
its training material is reviewed by 
a professor of pyschology and a 
professor of salesmanship in one of 
the large universities, and several 
trade associations have availed 
themselves of the expert services of 
the Federal Board for vocational 
training. 

In some respects, training in sales 
meetings add training in group con- 
ferences are so similar as to be dif- | 
ficult to distinguish. In both cases 
the men are called together and 
trained together. However, in train- 
ing in sales meetings any one of a 


| 
| 


| 
| 





number of tariing procedures may | 
be used. In training through | 


“group conferences” the “conferring” 
method is used. This is the pro- 
cedure sponsored by the Federal 
Board for Vocaticnal Education. 

The Federal Board has co-oper- | 
ated in organizing conference train- | 
ing programs in a number of in- 
dustries, and has published these 
programs as bulletins. 

The requirements for conducting | 
successful training conferences are 
summarized: | 

1. A conference will be successful 
in proportion as the inen do their 
own thinking. 

2. The leader will be doing a good 
job in proportion as he helps the 
men to think and does rot try to 
think for them. 

3. The leader must know enough 
about handling peopie to recognize 
group and individual characteristics, | 
and know how to adapt his conduct 
to the needs of any conference situa- 
liens. 

4. The leader must know how to 
control] and direct the thinking of 
men without their becoming aware 
of his guidance and 4lrections. 

5. The leaders must know what 
constitutes sound thinking about 
business probiems, especialiy those in 
the business followed by the group. 

The program of the Laundryown- 
ers’ National Association for train- | 
ing in group conferences is de-| 
scribed as follows by the general 
manager of the association: 

Shortly after we had started our 
four-ycar national advertising pro- 
gram in 1927, our department of 
merch: ndising, in co-operation with 
the Federa! Board for Vocational 
Education. developed a complete 
training program for laundry route- 
men, This program is set up on 
the principle of conferences and 
makes use of two separate manuals. 
The first is a manual 


| man, 
| Sales Corporation of America; H. S. 


for confer- |Manufacturing Company, 


manual is smaller and is called 
“The Routeman’s Manual.” This 
is for the use of the salesmen. In 
this manual one subject is worked 
out for each conference. The im- 
portant objections met by the route- 
men in selling laundry service make 
up the subject matter. Answers to 
these objections are included in the 
text, together with provision for en- 
tering such worthwhile additional 
data as may develop during each 
conference period. 

The conference method of training 
is superior to lectures, because the 
routemen themselves enter into all 
discussions. Also, it is much better 
than a home study course, because 
it is sponsored by and carried 
through by the management on a 
regular schedule. In member plants 
where this program has been fol- 
lowed through energetically and in- 
telligently we find very gratifying 
results. 


RAIL CHIEFS QUESTION 
TRUCK CONTROL WISDOM 


Philadelphia, Dec. 15.—While the | 


railroads of Pennsylvania continue 


| to press the movement to “regulate” 


and tax trucks off the highways, 
some important railroad executives 
are coming out definitely against 
such steps, the Pennsylvania High- 
way Users’ Conference points out. 
For example, L. F. Loree, president 
of the Delaware & Hudson, observ- 
ing that less than 6 per cent. of 
trucks are common carriers subject 
to rate regulation, says: “This is so 


|insignificant as to make any effort | 
| toward their control by rate regula- | 


tion scarcely worth while.” 
Daniel Willard, president of the 


| Baltimore & Ohio, while admitting 


some loss of freight, says: “The main 


cause is the unprecedented business 
decline.’ The Highway Users’ Con- 
ference, representing agricultural, 


| FINANCIAL NEWS 


ne 
OMNIBUS CORPORATION 

New York, Dec. 15.—Omnibus Cor- 
poration reports for nine months to 
| September 30 net profit of $817,740 
|after taxes and charges, equivalent, 
| after preferred dividends of $508,505, 
| to 49 cents a share on 626,184 no- 


par shares of common stock. This 
compares with net profit of $833,325, 


of $532,975, to 48 cents a share on 
626,108 common shares in the like 
period of 1931. Consolidated sur- 
plus as of September 30 was $2,134,- 


September, 1931. 


ELECTRIC POWER 


New York, Dec. 15.—Electric power 
production during the week ended 
December 10 increased over the pre- 
ceding week, but was 9.1 per cent. 





under the like week of 1931, accord- | 


ing to the National Electric Light 
Association. The total last week was 
1,518,922,000 kilowatt hours, against 
1,510,337,000 hours in the week ended 
December 3 and 1,671,717,000 in the 
week of December 12, 1931. 
{tion for the week ended December 
|3 was 9.6 per cent. under the cor- 
| responding period of 1931. 


WESTON ELEC. INSTRUMENT 


New York, Dec. 15.—Weston Elec- 
| trical Instrument Company has de- 
clared the regular quarterly dividend 


| of 50 cents on the Class A stock, 





| payable January 3 to stock of rec- | 


ord December 19. 


G. M. TO MAKE RAILWAY 
REFRIGERATION UNITS 


Dayton, O., Dec. 15.—Entrance of 
| Frigidaire Corporation, refrigeration 
| subsidiary of General Motors, into 
the railway equipment field was an- 
nounced today with introduction of 
complete air conditioning equipment 
for sleeping cars, club and observa- 
| tion cars, diners and day coaches. 
| The new air conditioning equip- 
|}ment, according to E. G. Biechler, 
| president and general manager, is 
|a joint development of General Mo- 
tors’ research laboratories in Detroit 





in Dayton. Test cars were operated 


| in all sections of the country dur- | 


|} ing the last summer season, he said, 
| so that engineering data could be 
lassembled to assist railroads in 
| properly equipping present rolling 
| stock. 


industrial and commercial interests, | 


is opposing the efforts to restrict 
highway transportation. 


GEORGIA LICENSE FEES 
OFF IN FIRST 11 MONTHS 


Aulanta, Ga., Dec. 15.—Figures 
just made public here by the state 
motor vehicle license division dis- 


close that revenue derived from the | 


sale of automobile license tags for 
the first eleven months of 1932 
amounted to $3,816.696.21. Revenue 
trom the same source for the cor- 
responding period of last year 
amounted to $4,249,406.11, it was 
stated. 

Passenger cars licensed to No- 
vember, 1932, numbered 244,503, as 
compared with 273,966 for the same 
period of last year. 
figures on trucks licensed: 
this year and 45,513 in 1931. 


41,176 


STUDEBAKER DEALEPS 
MEET AT PHILADELPHIA 
Philadelphia, Dec. 15.—Nearly 400 
Studebaker and Rockne dealers and 
their selling staffs from five states 
met in Convention Hall, 34th Street 


and Vintage Avenue, last week, and 


heard plans for the coming year dis- 
cussed, and viewed motion pic- 
tures demonstrating safety features. 
Speakers at the morning and after- 
noon sessions included Paul G. Hoff- | 
president of the Studebaker 


Vance, vice-president of Studebak- 


er’s, in charge of manufacturing and 
'engineering, and George M. Gra- 
‘ham 
l« 


| 


vice-president in charge of 
sales for Rockne Motors. 


d | 
NEW McCORD TREASURER | 
Detroit, Dec. 15.—At directors’ 


} 


meeting of McCord Radiator and 


Charles 


ence leaders, giving the information |O, Chesnut, assistant treasurer, was 


and instructions necessary to enable |made treasurer, suceeeding L., 


M. 


a layman to take charge of the |Hamlin, who was made vice-presi- 


training of routemen. 


The second | dent, 


Comparative | 


'PAGE STEEL & WIRE CO. 
ON FULL PRODUCTION 


Toledo, Dec. 15.—The Page Steel 
and Wire Company, manufacturers 
/of automobile brakes, cables and 
other automobile accessories, has 
| gone on full production for the first 
| time in two years. 

The brake and cable depariments 
have 150 employees working ten 
hours a day, six days a week. Of- 
|ficials said the work will continue 
}at least until the end of January 
}on a full time basis. This increased 


activity is credited to orders placed 
| by Detroit automobile manufac- 
| turers. 





DES MOINES LIMITS SHOW 
TO CARS AND ACCESSORIES 


Des Moines, Ia., Dec. 15.—The 
| twenty-fourth annual Des Moines 
| Automobile Show will be held Feb- 
;ruary 27 to March 4, 1933, at the 
Coliseum, C. G. Van Vliet, secre- 


| Dealers’ Association, announced to- 


| day. 


The show will be limited to- pas- 
senger cars and accessories. Deal- 
ers of twenty-three different lines 
of automobiles have signed to take 
part in the showing. The exposition 


secretary, and Dean Schooler, pres- 
ident of the dealers’ association. 


TIRE DEALERS ELECT 
East Liverpool, O., Dec. 15.—James 
C. Bowman was elected president of | 


the East Liverpool Tire Dealers As- 
sociation at a recent annual meet- 


who has served since the formation | 
of the organization about a year ago. 
William Curry was re-elected sec- 
retary and W. R. McGonagle was 
named treasurer, succeeding Bow- | 
man, } 


| equivolent, after preferred dividends | ¥ 


140, against $1,732,878 at the end of | } 


Produc- | 


and Frigidaire’s engineering division | 


tary of the Des Moines Automobile | 


if 


Ventilation 
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A New Venture 
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HILE not officially Paul Prying but sort of Peeping 
Tomming, I have discovered evidence that leads me to 
|believe that ventilating systems are going to be the talk of 
the New York show. Already one big corporation is out with 
its radical departure from the conventional in the way of a 
system that undoubtedly will be, or rather is, one of the most 
| revolutionary in the industry since the self-starter. 

Now I hear hints that at least one other prominent 
|company is set for a display at the shows that will exhibit 
la system somewhat similar and which is designed to accom- 
plish the same thing—protect the occupants of the car from 
drafts, remove smells and furnish breezes when needed. 

And there is still a third concern which is said to have 
| something of the sort up its sleeve, but of course a consci- 
| entious Peeping Tom can do nothing but hint what the future 
| holds forth for us. P 
| 
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IT WAS HARD SETTLING DOWN and writing today’s 
|column, for our own Harry Tarantous from the New York 
office is in Detroit, and you know when the boss is in town 
| you have to show him some attention. He comes with an affi- 
davit as to how he won the wound stripe on his sleeve, the 
result of a broken rib. He needs the affidavit, for otherwise 
this commentator certainly would be a skeptic after hearing 
|his story. The affidaviter is none other than the good wife, 
Teresa M. Tarantous, who, being duly sworn, declares: 
“This is to certify that my husband sustained a broken 
'rib in an innocent parlor game.” 
How come? Well, the Tarantouses were Thanksgiving- 
|ing at Bernarr Macfadden’s Physical Culture Hotel at Dans- 
| ville, N. Y. The fun of the evening centered around an 
initiation into a mythical club. Our business manager was 
being given the works under the direction of Mr. Macfadden, 
| He was blindfolded, placed on a plank which was supposed 
| to be an airplane and then ordered to jump. He did, and it 
|was far from a happy landing. Three feet down and he 
‘stumbled against a chair and the rib cracked under the strain. 
That’s his story, but I guess he is right, otherwise there 
ldn’t have been an affidavit from my boss’ boss. 





wou 


* * * 

MY FRIEND, the purchasing agent who gave me the 
story about the decreasing amount of aluminum used in to- 
|day’s car, tells me another surprising fact. While he buys 
|millions of dollars’ worth of materials for his company and 
‘has been doing so for years, there is one material, he says, 
ithat has entirely disappeared from his purchase list. That 
| is leather. 
| Outside of a few cars, open ones, he tells me the leather, 
| which was one of his most important purchases ten years ago, 
|is no longer used, and that it would take the proverbial Sher- 
‘lock Holmes analysis and magnifying glass to discover even 
| where leather could be used. 


* * ” 

THIS P. A. is a philosopher as well. He says that with 
the passing of the old ox hide he no longer has to study the 
| leather business. No longer does he have to check up on 
“splits,” “hand buffed,” “machine” dimpled” and all the hifa- 
luting names that the leather trade had in the old days. One 
|more thought came to him, and that was that he no longer 
/has to buy buckles, snap buttons, hole punchers or leather 


| dressing. He adds that engineers and designers in abolishing 
‘is being handled by Mr, Van Vliet,| leather have discovered or invented things which either 
janswer the purpose better or that places 


which required 
leather for protection are made so much better as to exclude 
the necessity for it. 

* 


* . 


The Detroit Aircraft Corporation is being reorganized, 
and it is hoped to get rid of the receivership. Interesting 


‘ing, succeeding Albert T, McClain,|from our viewpoint is that under the new set-up there will 


be several of our well-known automobile executives on the 
board—Roy Chapin of Hudson, R. E. Olds of Reo, and C. S. 
Mott and C. F. Kettering of General Motors, while William 
B. Mayo, former chief engineer of Ford, is slated to be chief 
engineer of the new company. 

















This department is devotgd to the interests of the retail sales divi- |) 
sion of the industry. Salesmen, this is your department. Automotive 
Daily News wants you to get something from this department that will 
help you in your work on the firing line. It wants you to pass on 
your own experiences, success, failures to heip your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 
let us get it ready for publication. Your achievement or your mistake 
may help another salesman to make sales or avoid errors that cost 
you commissions. 

Dealers read this page. Give us the benefit of your reactions on 
these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t. 


| 7 + + 

Manager Harry Bonelli of the 
, |Graham-Paige Boston branch has 

}Opened a pre-showing of the 1933 


7 lline of six and_ eight-cylinder 
ae ; . |Graham cars at the Salesrooms on 
lhe Mosehart & Keller Automobile Company of Hous-|Commonwealth Avenue. “During 


ton, Texas, handling the Rockne line in that territory, has|the few days that the cars have 
achieved in this drab year a very commendable record. In 
March this company was sixth in registrations, third in| 
April, fourth in May, fourth in June, third in July, seventh | 
in August and third in September. We haven’t heard yet 
how they fared in October and November, but our guess is 
that they were “there or thereabouts” at the end of those) 
months. cal i aces ca oa cae aaa << aoe 


Obviously enough the methods | 


used by a company which has com-| ,.0+am we use the local station to 
piled as good a record as this are | 


of interest to dealers generally. |$¢t some low-priced announcements. 
Here's what E. W. Skinner, sales | We try to write announcements that 
manager of the outfit, has to say will register, using as many local 
about what they did to get the pros- | racts as possibile. For example: We, 
pects in the showroom and then the handle all our own financing at con- 


igx s he dotted line: | ; 
— | siderable saving to the buyer—and 





| 
| 
| 


| 
BOSTON, MASS. 

|} Bosten welcomed the new Dodge 
| Six when it was displayed at the 
|sales rooms of the Massachusetts 
|Motor Car Company, Common- 
| wealth Avenue, Manager 
Naylor said its arrival brought hun- 
dreds to the show rooms every day 
|and evening. 








prospects have been 


them,’ Mr. Bonelli says. 
* 7 >. 


examining 


mas shopping—at least among the 
adults of this community—when the 
1933 models were displayed here, 
| aecording to President H. K. Noyes 


“Then, on the morning housewife | of the Noyes Buick Company. 
* * * 


Allen M. Fay has returned from 
Detroit, where he spent several days 
| at the Chrysler factory attending a 
meeting of distributors from United 
States and Canada. 


PHILADELPHIA 





“We have been using radio ad- T. H. Keating, Philadelphia zone 
vertising, on our own hook, here | this, of course, we stress. Then| manager for the Chevrolet Motor 
recently with considerable success.| again we find that ‘nothing suc- Company, at a meeting in the Qua- 
We have had numerous occasions ker City, addressed 2,300 dealers, 


|ceeds like success,’ so we stress our 
|local sales record on Rockne, alan | 
the length of time the company | 
| has been in business. 
“We do not favor the use of radio | 
|to the exclusion of other media. We} 


where the prospect when entering 
the showroom has remarked that he 
has heard our announcements over 
the air and wishes to see the new 
Rockne car. We have been able to 
trace several sales direct to this 
medium. 

“We have three stations here and 
we use all of them to get coverage. 
We favor short announcements, due 
to the much lower cost and greater 


Six Truck 


|ing once in a while, windshield plug- 
| gers, direct mail and phone solicita- 
ltion to registration lists. We are 
|strong for anything that will give | 
|us great coverage at low cost. 

“In other words, we give our pros- 































































W. P.| 


been here scores of owners and/| 


Buick stole the show from Christ- 


SS 
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Retail Salesmen— [his Is Your Pag 





Dealer Activities 





salesmen and service men repre- 
senting eastern Pennsylvania, south- 
;}ern New Jersey and Delaware, re- 
| vealing Chevrolet's plans for 1933. 
| Gary Holm, city manager in charge 
‘of metropolitan operation, empha- 
sized the importance of the display 
and arrangement of cars, newspaper 
advertising and such other features 
as are necessary to attract the buyer 
to a retail establishment. The cli- 
max of the meeting was when the 
curtain was lifted for the first time 
on the product Chevrolet has to 
offer for the forthcoming year. 
| Public announcement of the new car, 
as well as its display, is promised 


| . 
| At a recent meeting in Philadel- 
| phia, the De Soto’s aggressive sales 
plans for increasing business were 
| outlined, Byron C. Foy, president of 
the corporation, directing the pro- 
gram. He was assisted by Harry 
Mahaffey, assistant to the general 
sales manager, and Fred M. Hunt, 
Philadelphia district manager. The 


held in this city by De Soto. 





. * 


| baker and Rockne cars, operates in 
| addition to its Philadelphia loca- 
tions branches in Allentown and 
Wilkes-Barre, Pa. These will serve 
the dealers in adjacent commnan- 
ities, as well as the present and’! 











for December 17. |down to one Hup, just a few dem- 


|local gathering was the largest ever | 


Teefy-Seitz, Co., Inc., newly ap-| 
pointed distributor of both Stude- | 





Sales Leaders Now,-Olct.. 193 


Reports Published as Returns Come In 


use newspaper space, outdoor post-| Returns for today: Connecticut, Florida, Idaho, Kansas, Maryland, Montana, New 
Hampshire, North Carolina, Ohio, South Carolina, South Dakota, Utah, Virginia, Wis- 
consin and District of Columbia 


In this table, 20 states and the District of Columbia. 


See RS ee mere 


3 





future owners of these lines of 
automobiles. The company, which 
was organized in 1924, has steadily 
advanced in importance in auto- 
motive circles, until it ranks as one 
ef the foremost firms in the East. 
It maintains handsome showrooms 
at 1419-21 Spring Garden Street, and 
its maintenance department at 2)st 
and Hamilton Streets contains . 80,000 
square feet of floor space and is 
equipped in the most modern man- 


ner. The company’s personnel 
numbers 120. 
+ * * 
SEATTLE, WASH. 
August Johnson, president of 


Tramsport Corporation, reports the 
recent “clean up” sale of used cars 
as having been successful, An in- 
novation was to turn over the en- 
tire huge sales display floor te used 
cars. On new cars his stock was 


enstrator Grahams and a very few 
Willyses. “We are ready for ihe 
new models this month,” he said, 

” * 


A. S. Eldridge is home after an 
extended business trip to the East. 
He was at Flint, Mich., conferring 
with the Buick officials, A. S. flew 
from Chicago to Seattle—and liked 
it. 


* 


7 a * 
Norman De Vaux and James 
Houlihan, both now with Willys, 


are here on visit; former is new 
West Coast manager and latter pub- 
licity director. 
7 . 
Jim Parson's Plymouth-Dodge 
dealership is leading all Plymouth 


| dealers in Washington and Oregon, 


this month, report shows. 


2 








coverage. We make an effort to) \ NOVEMBER, 1932 FIRST SECOND THIRD FOURTH FIFTH SIXTH 
get our announcements placed be- | pects . See ce | State Sales 
oe teams ee oie  tising eo ‘aan contact, setting Conn, — 224 | Ford 93 | Chev. _—55 | Int. _15|GMC 12 | Dodge 9 | M-R- 7 
ing one. For example, we have used | forth legitimate reasons why they | Delaware 29 Ford  _—14| c-G-In_ 4/| A-S-WO_ 1} ! aw ee 
spots just before the Amos 'n’ Andy |should buy a Rockne--and then we | Florida 190 | Ford 79 | Chev. 56 | Int. 14 | Federal 10 | Dodge 5 | DT 4 
and the Chesterfield programs. task for the order.” Idaho —@ | Ford 19 | Chev. i5| Int. 4/ D-8 ae --- ne 
ee | Illinois 270 | Ford 120 | Chev. 69 | Int. 17‘ Dodge 13)/Dr ££ 9\|M-S 8 
° + | Kansas 249 | Pord 115 | Chev. 84/Int. 21 | Dodge 8 | DT-G 5 | Stude. 4 
Used Car Selling Prices | ii —isr tort — or) cre —2 our — in ee’ at | becay 10 nt 0 
|| Michigan 249 | Ford 132 | Chev. 52 | Int. 15 Stud 13'/D-R  8|F-G 7 
Minnesota 239 | Ford 104 ‘Chev. 52 | Int. 18 | Dodge 15 DT ll | G-s 10 
Automotive Daily News in this department offers for| yfontana aa ere iT ‘ ! niet 
the benefit of its dealer and salesmen readers a compilation | iampshire 74 | Ford 36 | Chev.” 18 |) DT’. 41 D-In” 3. | B-G-M-8 2 | Fe-wo 1° 
of prices at which used cars have within the past few days| x Carolina ia’ | Ford 109 Chev. 49 | Int. 9 | White 4 D-G-I 3) Reo 2 
been offered for sale by reputable dealers in various ne en a ee a cee > $< 
These prices will vary on condition and from other causes. | 543, ————"4as| Ford 212 | Chev 73 | GMG 40 | Int)” 33) Dodge 31 | Stude> 13 
They are not presented as being the exact prices at which South Carelina €4| Ford 33 | Chev 10 | D-In ~~ 4 LPR-S-Wo 1 | — | inate 
these models should be sold, but simply as the prices at) pasta - i) ti er 7. Thaw? 
which they have been offered for sale by dealers in the) (°-— —<« <) a iC a kk oe ; wales R 2 
various cities. Other cities will appear in subsequent issues ae ee a ee 2S he 0 Federal > 
of this paper. : 5 West Virginia 112 Ford 57 Chev. 21 | Int. = 10 GMC —6|Reo = 4 DI 3 
? incinnatl, O. | Wisconsin _195 | Chev. 70 | Ford ~—s 61 | Int. 28 | Stude. = 8 | Dodge = =7|GMC 5 
Make of Car 1932 1931 1930 1929 | Dist. of Col. 98 | Ford 41 C-In 20 | GMC 6 | Dodge 3 B-DT-M_ 1 | 
ir "165 495- 675 7365 5 | ———————eeee TT 
Buick. Light... — tees *250| OCTOBER, 1932 First Second | Third | Fourth | Fifth | Sixth 
coon ee's '645-°1000 *695 | State Sales) | | 7 ; | } ale | _ ; 
Buick, Big aeepuricee Seas ° — “495 | CORR. 279 Ford 99 | Chev. 92 Int. 26 | Dodge 15 ta GMC 8 
Cadillac © o..seeees. ae omy... a eees e195. 17, | Delaware 25 Chev. 11 | Ford 7] Int. 3 | GMC — i 
—, eae - = — - = Florida “257 | Ford 89 | Chev. 87 | Int. _27|DT 9 | Federal 7| Dodge 6 
Chrysler 8 .......... 545 ... | Idahe 37 Ford 15 | Chev. 14 | Int. Reo 1] we 
SE Tccikcrsscen nse . 875-945 ves -+++ | HMlinois 481 Ford 190 | Chev. 159 | Int. 53 | DT 20| Dodge 18/G-R 9 
De Soto 6 .......... os _ '165-*195 | Kansas 326 | Chev. 132 Ford 119| Int. 35| GMC 11|DT  10| Dodge 7 
De Soto 8 .....-e++: an ies aia = "535 | Maryland —«250 | C-F ‘83 | Int. 25 | Dodge  15,GMC _11|B-DT _—-7| Reo 5 
a ; res 5 _— 7 445- 695 ee ....|Michigan—«469'| Ford (206 | Chev. 142 | Int. — 49 | Dodge — 26 | GMC__—15'| Stude. 11 
Mees ..ccccccccese+- 420° SOS ae 245 150-165 | Minnesota 335 | Chev. 136 | Ford 1101 Int. 36 | Dodge 20 | Reo 12) Mack T 
Ford 4 ....seeseeeees ves '245-"295 '150- 195 115 | Montana 419 Ford —si54 | Int. 29 | Chev. 23 | Reo 4 S-Wo 3 D-wW 1 
POE B a rererrsercess Lacs 495 | N. Hampshire 97 Ford 44 Chev, 34 | Int. 5 D-G 3 | R-St-wo 2) DT-M 1 
on ors 195- 250 N. Carolina 511 | Chev. 262 Ford 180 | Int. oo 18 GMC 17 Dodge __ 16 _R-W 3 
ee at 1295 | North Dakota 55 | Ford 231 Chev. 17) Int. —~9|GMc 3) Dodge 2°] Stude 1 
Hupmobile 6 ........ 445 *279 | Ohio 662 | Ford = 318 | Chev. ~—:149 | Int. 52 GMC 35 | Dodge _—30 | Stude. 19 
mupmanile § ........ = ai ‘295 | South Carolina 131 | Ford 68 Chev. 52 | Dodge 6 | I-In-S-W_1 | —s re 
eee tore eteere es ™ to, | S. Dakota 47 Ford 18! Chev. 13 | Int. 9| Dedge 3|/DT-S 2 ee 
a a Be res ay “a 2345 195- 225 | Utah 50. Chev. 26 | Ford 15 | D-In_ 3| Mack 2 | | ees 
SS sisvnnceg ,. wads ze 245-°285 .... | Virginia 329 | Ford 136 | Chev. 129, GMC (16 | Int. = 14 | Reo 8 Dodge 6 
Oldsmobile 6 ....... 645- 696 we “2m a *150-°245 | W Virginia. 163 | Ford 74 | Chev. 48| Dodge 12/Int-  7IReo 6 (Indiana 5 
Sime sera scoeees ne. hae =o aoe veo | Wisconsin "928 | Chev. 92 | Ford 87 | Int. _17[ Dodge 10|GMC 5 | DT-S 3 
oo See Ricdittt = = 315- 445 1245-285 175-'195 | Dist. of Col. 104 | Ford 45 Chev. —-23 | Int. 8 D-G 7 Autocar | Brockway 3 
illys- 295 165 So ee aimee 
Willys-Knight pastes "685 *395~- 495 '225- 245 165-'185 | KEY TO ABBREVIATIONS AND SYMBOLS 
A—Autocar; B—Brockway; C—Chevrolet; D—Dodge; DT—Diamond T; F—Ford; Fe—Federal; G—GMC; 








Legend: ‘coach; ‘coupe; ‘roadster; ‘convertible; ‘victoria; ‘limousine; 
‘brougham; “touring or phaeton. When no symbol is used the car is 
a sedan. 






W—White; WO—Willys-Overland, 











I—Indiana; In—International; LFR—La France-Republic; M—Mack; R—Reo; S—Studebaker; St—Stewart; 
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A ute aily WS NEW JERSEY COURT 
7 “ofr, B motive Daily Neu WITHHOLDS VERDICT 
Poblisned very Day Rxcept Sunday. Monday and Holidays, and Tuesday When & ON SIGNAL DEVICES 


350 Hudson St., New York, N. Y. ; ‘ - % 
OQ. J. Elder, President. H. A. Tarantous, Vice-President. Alexander cobnaton, Seeretary. (Continued from Page 1) 
Entered as second-class matter August 27, 1925, at the post office a ® 
New York, N. Y., under the Act of March 3, 1879 the hand is used by operators of | 
6560 Hudson St., New York N, ¥. . Telephone CA na} &-1000 passenger vehicles, while a mechan- | 
: MEMBER A. B. C. ical device is required for commet- 
Mail subscriptions to CIRCULATION DEPARTMENT 1926 Broadway j|cial cars. He pointed out that Hoff- | 


Telephone TR afalgar 7-4500. 











man has no funds to conduct exam- | 
Subscription Rates: One year, $12.00; two years, $20.00 for United Scates and Canada, | jnations to determine whether ma- | 





| > 
‘In This Corner.... 


| 
Opinions, suggestions, complaints, criticisms, grievances or what 
have you. Open to every one to say anything, anyhow, any time. The 
| communications printed in this department represent the ideas and 
opinions of our readers. They are not necessarily ours. If you have 
something to say on any phase of automotive activity, wholesale, retail 
| or abusive, let us hear from you and we will tell the world. 


Share-the-Work Drive 





| Mexico, Cub ap ° | . : : 
To Other Countries One ver, $15.00: two years. $26.00, Single copies 5 cents. |}chines come within the exempt class. e 
aaa eae nears The legislation, Lane pointed out, | en as ] e e p 
FRIDAY, DECEMBER 16, 1932 would compel trucks engaged in in- | 
; 23 — NESS HEADON., terstate commerce as well as those | 7 a aoe 
iv J : 
ee Eee — wees ee ae york, n. y, | 0Perating in intrastate traffic to be | Automotive Daily News: It has; these fellows keep on kidding us, 
; b ness Manager 8h ee . w. ¥. ; : i . a, 
eee ores 3B ‘Crighton. Assistant to Business Manager. equipped with mechanical devices. | phecome necessary in the course of building up false hope, and abusing 
George M. Slocum, Menager, Detroit Bureau, 427 Fisher Building, Detroit, Mich.;| The New York law, he declared re- public confidence with their guesses 


hone Trinity 2-3500. Willard R. Cotton Western Manager, 333 North Michigan Ave., nee oe 2° a : 
Chicago, IL; phone Andover 2400. Metz B. Hayes, New England Manager, Little stricts the use of such devices be 


Building, Boston, Mass. Rianchard, Nichols & Coleman, American National Bank | cause of the danger of fire, and in | 


Building, San Francisco, Cal.; Lincoln Building, Los Angeles, Cal.; 1037 Henry Building.|the case of a truck crossing the 





Seattle, Wash. 3 . 

Address ALL Advertising and business correspondence to 350 Hudson St., New York city. | state line the operator would be 
EDIPFORIAL DEPARTMENT compelled to dismantle the device. 

350 Hudson St., New York, N. ¥. Telephone CA nal 6-1000. Eichler said he was prepared to 


Alexander Johnston, Editor. . William C. Callahan, paw neon, . | defend the constitutionality of the 
Statistical Department (registrations and specifications), ©. J as, atatisticlan. | .,, ‘ . 
Engineering Department, A. Benson Carleton, technical editor. Merchandising Depart- act, although admitting the facts 
ment, Charles 8 Zack, editor. Art Department, John Bauerfeld, director. presented by Lane. He said Hoff- 

Detreit Bureau, Chris Sinsabaugh, editor, 427-8 Fisher Building, Detroit, Mich. man had refused requests to ex- 
amine trucks for the purpose of 
| 


Telephone Trinity 2-8500. Contributing editor, John O. Wetmore. 
determining whether they should be 


exempted. 

This attitude on Hoffman's part, 
he said, is due to lack of funds and 
personnel, since there were ap- 
proximately 160,000 commercial 
vehicles registered this year and a 
like number probably would be 
licensed for next year. To examine 
the limited few possible would result | 





Direct Sales 


NE of the most interesting pieces of news that the 
automotive industry has scanned in a long time was 

the announcement by Angell of Continental, first made in 
Automotive Daily News, that his organization would attempt 
to distribute its new four-cylinder car directly to owners, 
without the interposition of a dealer body. It is needless to 
say that the experiment will be watched with keen interest Sichier. faderened the court Beft- 
by the entire industry, and particularly by automobile! man would submit willingly to an 
dealers. injunction if he is to be required 
The possibility of distributing directly to the consuming | conduct examinations. Further- 
public the motor vehicles manufactured by our industry has |™Fe, he said, the commisisoner 
° ot : 7 ° agrees that the legislation works a 

been discussed many times. Always before, the disad-| hardship and imposition on tax- 
vantages of the plan have outweighed the advantages in the | payers. From an equitable stand- 


human events for some one, other that continue to go 100 per cent. 


|than a “well known economist,” to sour, the term “well known econo- 
explain this economic riddle so we, | mist’ is destined to become our new 
who make up the common herd of | standard fighting word. We have 
|low-brows, can get some vague idea | not had a recognized fighting word 
of what is going on. I will frankly |since before the good old bubble 
admit I know no more about the | days of 1929. Before then, we had 
subject than the several thousand an established expression to start 
pseudo, embryo, would-be, and other|a fight with, but during that easy- 
kinds of economists, who are burst- | come easy-go period we all got so 
ing into print every day with a new |soft and sissy, our former sure-fire 
cure to take the place of the one {token of insult for generating a fist 
that has just fizzled. But I am not fight right on the spot was elevated 
going to allow the fact that I am |to a salute of comradeship. 
ignorant about the matter tostop me) OF course, this economic thing has 
from going right ahead and explain- |haq us down pecking on us so long 
ing the problem—no one else stands now, it is going to take a pretty 
back because of illiteracy on the sub- | nasty word to stir up that old time 
ject, so why should I be over-/ hair-trigger fighting spirit, but I be- 
modest? s lieve if the term “well known econo- 
About all one needs to qualify as | mist” continues to make new lows, 





in discriminatioy, said Eichler. |@ present day economist is to be a |thereby dropping in repute. it will 


|rotten guesser and a clever alibi | s5on qualify for the new coat peel- 
arms. My experience im trying to | ine stimulator. A revival of the old 
grab off winners at horse races./raw knuckle, two-fisted fighting 
baseball games, the stock market | urge is, in my opinion, just what we 
and such places and things con- /need, anyway, to knock prosperity 
vinces me I am sufficiently erratic | trom around the corner. It is 2 
as a guesser, and with some practice cinch we can never get it around if 
I am sure I can learn to lie out of | we sit back and wait for some of 


minds of manufacturers. Continental will, in a sense, act as | point, counsel said, Hoffman should |my blunders in an acceptable man- |these juvenile panaceas of the “well 


x laboratory to test this method of linking manufacturer and | enjoined where he rufuses to 
conduct examinations, but if the in- 


ultimate consumer, . junction is granted, it should be for 
lhere are many people who believe that Henry Ford has | the general public as well as for the 
begun to work toward this idea in his establishment in vari- | specific complainant. 
ous cities of retail stores under the management of the : 
manufacturing company. Many Ford dealers have become | DISCUSS PROBLEMS 
thoughtful over this possibility, and the company is said to | ee a oe — se 
have been flooded with requests from its merchants to know [cent meeting oy ag - thecal nt 
just where they stand. It is reported, as noted in Automo- |tors Trades Association at Helena 
tive Daily News recently, that a detailed statement will be | were discussed at a session of the 
made from Dearborn to allay the fears of doubtful dealers, |Gre@t, Falls Automobile Distribu- 





ner. What is really needed is some | known economists” to waft it 
one who is dumb enough, and Will- | around on a flowery bed of ease. 
ig "ae aaae ar eae i One of the latest and newest 
number of us who have discovered forked sticks for twisting prosperity 
| that Shenetiien io Gambian tien out of the hole is called the “Share- 
‘has to do with our bread and but- the- Work Movement.” This big ides 
iter. Just how the two tie in to- = = 9 a = — a 
" ucky few who s me @.3 oO 
a. is a big — but we know | whack up with some fellow who has 
there is a definite eee te 5 none. Now that is really a beauti- 
m... ~— oe oe a. ful thought, and if it would just do 
ad : the trick we would all be only too 
economics, that is, supply and de- | gjaq io go fifty-fifty with our work 


|tors Association last week. Pro- |mand, machine age, monetary Sys- | anq pay, too, but it won't help a bit. 


The automotive dealers of this country have taken a nica 
: |posals of the state organization | tems, trade balances, and the busi- | Nevertheless, it is surprising the 


brutal beating in the last three years. Those who have sur-|qealt with the drivers license law, 
vived in a solvent condition have done so because they have | which is favored, and a law cov- 
become good merchants. They have realized that to show | 

profits in the dealer field they must become merchants of 
motor transportation. They have abandoned the old assump- 
tion that a dealer’s duty began and ended with the selling _ 


}On contract. L. E. Taylor, president 
| of the local association, attended. 





ness of making a living in general, | number of big shots in the indus- 
until we are all running around in |trjal world who have been sucked 


ering repossession of automobiles|@ mental fog. The more these |jn by this movement. You under- 


jeconomists explain these questions, | stand, of course, this job-sharing 
‘the thicker becomes the fog. If | scheme will only apply to the labor- 
|ing and lower salary class. It would 
be “economically unsound” to use 


of new cars, They have gone after service business, after ‘| Calendar of Coming Events | the system on the big boys. Take, 


parts sales, accessory sales, lubrication and fuel sales, making | 


y “YY H 2 = . ' 7 . “1 ~ : ; . © . 7 *« oe 
every division of their enterprise yield its share of a general nemuames 
profit. 6—New York, N. ¥. Automobile Mer- 
r . ¢ ~o , aw Pf cere. ‘hents Association of New York, 

_ Those dealers who have failed to meet the difficult pre-shew banquet, Hotel Commo: | 
situation of the past few years in this way may still nomi- dore. 

‘ r j -j 2c » - ° 3-14—-N r 7. e # ions - | 
nally be in business, but they are probably not solvent in oe an ea 


actual fact. This latter type of merchant would probably | 7-14—san Pranetsce, Osi, Meter Car Deal. | 
: ee eae ie 3 SS : ee ° 's Associat { Sen Francisc 

shed few tears if direct distribution eliminated him from the seventeenth annual Pacific Autome- 
field. As a matter of fact he has already effectively elimi- 





bile Show, Civic Auditorium. G. A 
Wahlgren, show manager. 


nated himself, in anything but name. | 7-15—ILos Angeles, Cal. Los Angeles Motor 
In spite of the critical conditions that exist in the auto- | Te ee 


mobile dealer field, we do not believe that there is anything | 8-14—st. Louis, mo. St. Louis Automobile 
Dealers Association Show. Midwest 





| 22-26—Detroit, Mich. Society of Automo- 


for example, the presidents of the 
various bankrupt railroads the gov- 
mercial Motor Vehicle Association.}ernment is supporting by loaning 


eee Chester | money so these presidents can draw 
21-28—Baltimore. Md. Atto Trade Asso-| their handsome salaries, the “Share- 


ciation of Maryland, show, Fifth|the-Work Movement” would natur- 


Regi t Armory. John E. Rai : 
sama arenes _ — ally not be expected to operate in 


| 21-28—Detroit, Mich. Detroit Automobile|their case. It is another one of 


Brann Associaron, show. H- # | those big-hearted under-dog reme~ 
21-28—Hartford, Conn. Hartford Automo-| dies, but the under-dog, as usual, 


bile Dealers Association, show. State | must do all the remedying. In thie 
7, i t, mar s . F, 

Peuit: Mick sheicte ar Autemo-| respect it makes one think of the 

tive Engineers, annual meeting | National Economy League, except its 


Book-Cadillac. | . , “ss selfi 
23-28——Rochester, N. ¥. Rochester Auto-| leaders apparently have less selfish 


mobile Dealers’ Association Show.| motives than those of this latter 


inherently wrong in the dealer distribution system of han- | Industrial Terminal Building. J. A Edgerton Park. A. C. Lohman, exee-| movement, but they also have less 

dling motor vehicle sales. The system of direct sales to con- | Schlecht, show committee chairman. | 23.99 pittsburgh, re Pittsburgh Auto- | potential opportunity for ochre 

“i kh: . ° ‘S ° : 9—New York, N. Y. Society of Auto- mobile Dealers Association, show j Le nen who 

sumers which Continental is going to try out may prove | motive Engineers, show meeting. | W. N. Owings. manager. | ee ee ae the ‘National 
*e catiatfac “Vy : “© . . | = - 3 - | 25- arrisburg, Pa. Harrisburg Auto- | ; 

more satisfactory than the use of dealers under present con-| *~Nem, York. N.Y. Rubber Manutac- | motive ‘Trade Association. show. | Economy League are all said to get 


ditions. But we do believe that dealer distribution, under 12—New York, N.Y. Society of Automo- 
conditions that would obtain if that method were efficiently aoe ea SORNEES CONSE, Se 


practiced, would still be eminently satisfactory both to | !?-#3—Springfield, 1. Iiinois Automo- | 
. ¢ j tive Trade Association, meeting. 





manufacturers and merchants. | 4-21—Cleveland, 0. Cleveland Autmobile | 
mea. 4 Teer i ee ‘ Manufacturers and Dealers Associa- 
rhis is another way of saying that dealer distribution Sen. chou. dieters Backanas. coon 
< - “6 y wo ‘ ‘ > ‘ < ac ager. 
is theoretically excellent, and that if we have allowed abuses | i4.01Newark, N. J. Newark Automobile 
to creep in that have made it ineffective, it is just too bad | Spelers eee. en, Seay. 
- 4 . , & 1 ; | 
for ourselves. M4-fi-—tepostaee, Wis: Milwaukee Auto- | 
7 ° ° ¢ ‘ i ‘ 5s. Ine. how. p 
_ In the event that direct distribution proves to be more | ” BE. Hanson. manage! ee wee | 
PL iret ‘ . “Ae s . ee 14-21—Buffalo, N. - Buffalo Automotive | 
efficient than our present dealer method, with the extrane- | Set see hee ee | 
ous abuses that have crept in, it is obvious that the new | sacoy Herttog, Jt, manager | 
. . ° ° e ° -21—Providence, be . 1ode sland | 
plan will go through a course of evolution. It is impossible | Automobile’ Dealers Association, | 
ine. eeelag neat 4 oa : : show, Cranst Street ar 
to say what place in the scheme of things present dealers ce Ralph P. Lord, manager. we) 
, o , Yopts ; ic « mr y ; 5-21—Cincinnati, O. incinnati Automo- | 
would occupy. Certain it is that worthy automobile mer- | ci Meals keuuiadien. aeowe. | 
chants would find a place for themselves, perhaps on the | Music Hall. Harry T. Gardner. | 
| manager. 


service side of the business, No matter how new Cars May | 16-20—Detroit, Mich. Annual convention | 


, . “1 . + 1 : . . 7. . 1 4 h r 
- distributed, service still will be a paramount need, per- | 16-20—Detroit. Mich. Highway and Build- 
< » ¢ . ot ° > - ‘ — P noe as | ing Congress. 
aps a more important problem than it now is. Worthy auto- | y¢.2:_ Becnie N.Y. Brooklyn Motor | 
mobile merchants who have refused to allow abuses to creep | Fobicle Deetere Assscietion, show 
a 


« ° ° ° . Ralph manager. 
into their own particular businesses certainly cannot be 


hee Pa. Philadelphia Au- 
peste : 2 ak Bs : ger -_ Wher . tomobile Tr Association, show. 
spared by this industry, regardless of how it distributes its | s¢-21peieeit’ Mich “Stecl Poundese 'So- 





i 

. 2 ciety of America, annual meeting. | 

products. , . B : | 20-28—New York, N. Y. National Associa- | 

In the meantime, Continental deserves a guerdon for its | tion of Engine and Boat Manufac- | 

em Te e ° : : . turers, boat show, Grand Centra) | 
bravery in acting as a laboratory for one of the most inter- | Palace. 

21-28—Beston, Mass. Boston Automobile 





esting experiments of our time. Dealers Association, Boston Com- 


| 27-Feb. 15—Cairo, Egypt. Internationa) 


“ew Yorm Ghow Sulding ‘fat salaries or pensions from the 
Salon. | government, but they do not want 
28-Feb. 4—Portland, Me. Portland Auto-| any one else to get anything. A 


mobile Dealers Association, show. | : : ; 

Exposition Building. L. P. Borman, | smart bunch of boys—those National 
— , manager ie ' x | Economy League promoters. They 
28-Feb. 4—Chicago. ational Automobile | . j . a 

PE know the old United States Treas 
28-Feb. 5—Washington. D. C. Washington | ury is getting pretty low, so they 


Automotive Trades Association, show | save it all for themselves. 
30-31—Chicago, IM. .National Automobile want to sa . a { this National 
Dealers Association, convention The general idea o Is Na 

Medinah Athletic Club | Economy League, however. is good 
30-Feb. 4—Springfield, Mass. Automobile very good, to tell you the truth, 

show. ed > * 
FEBRUARY but its effectiveness is largely de- 


1-11—Indianapolis. Twenty-second annual | stroyed by the fact that its leaders 
show, Indiana State Fair Ground | ; ir d i 

6-11—Ottawa, Canada. Ottawa Automo- | are men who have their — - 
tive Trade Association, show, Col-| Uncle Sam’s pocket up to eir 
iseum, L. M. McCoy, chairman adv elbow, and seemingly afraid to take 


committee. : . 4 
6-11—Denver, Cel. Automobile show. it out for fear some one else will 
7-1 


1—York, Pa. York County Automobile | shove their’s in—more proof of a 
Dealers Association, Ine., show | high order of intelligence. 


R. C. Keller, president. . = 
9-11—Springfield, Ul. Springfield Auto- But this share-the-work doings is 
mobile Dealers Association, show out. It is simple. Fourth grade 


| 11-18—Kansas City, mie. Semaes City Mo- | stuff. The fellow who sprung it 


tor Car Dealers, 


| 26-Mar. 4—Seatle, Wash. Seattle Automo- | should be given a “5” with a red 


Sens aoe show. Cet!) circle around it. You would be 
27-Mar. 4—Des Meines, Ia. Des Moines| discouraged if your eight-year-old 


. | . 
Automobile Dealers Association, > di f he took a 
show. C. G. Van Viiet and Dean boy did not know that a Tom 
Schooler, managers. dollar away from his chum m, 
| who was going to buy a cap with 
| 


27-Mar. 14—New York City. Chemical Ex- 
position, Grand Central Palace. it, and gave it to his pal Harry, 





APRIL | 
20-21—Cleveland, 0. Nationa) Petroleum | 
Institue, meeting. | (Continued on Page 8) 
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RE-REFINED LUBRICANTS CALLED | 
BETTER THAN NEW OILS 


‘“ 


Something of a “stir” w 
meeting of the humetean Soc 


as es gue during the annual 
iety of Mechanical Engineers 


recently concluded in New York by the publication of evi- 


dence indicating that refined 
than new oil produced by the 

The information given in this re- 
gard is far from being new, and is 


open to some dispute among well- | 
It | 


informed lubricating engineers. 
fits in well, however, with certain 
theories on “The Chemical Mechan- 
ism of Lubrication,’ which is 
subject of the paper in question. 
This paper was presented by Leon 
Cammen and William F. Parish, and | 
is too long and somewhat too ab- 
struse for publication in full in these 
columns. 

In the paper the author points out 
that no matter how well a shaft and 
its bearing may be finished, even by 
grinding and polishing the surface 
is filled with minute cavities invis- 
isble to the naked eye. These cav- 
ities absorb or take up oil, which 
aids greatly in lubrication of the 
surfaces and the preservation of a 
film of lubricant between the shaft 
and the bearing. Parts of the oils 
commonly used for lubrication con- 
tain or form during use waxes, sludge, 
gums and other non-lubricating 
components, which, if allowed to fill 


the pores or cavities of the metal, | 


as they tend to do, have a deteri- 
mental effect upon lubrication. 
When an oil is properly re-refined 
the sludge and other unfavorable 
constituents are removed, and the 
tendency for them ito form again 


is lessened or eliminated, and lu- 
bricating conditions are 


_— 


when the oil is put back in sah 


improved, 


the | 


lubricating oil is often better 
refinery. 


y 


according to the theory advanced. 
These and other particulars con- 

tained in the paper are included in 

l the following extracts from it: 

A lubricant may be considered as 

| consisting of what may be cailed the 


| true lubricant, that is, the substance 
that actually adheres to the shaft 
with proper intensity and provides 


|the film that carries the shaft, and 
ithe solyent, or carrier fluid, or 
matrix, which contains the true 


|lubricant and possibly mitigates its 
power of adhesion, thereby prevent- 
ing it from becoming an adhesive 
pure and simple. The lubricant 
proper is endowed with the power 
of displacing the matrix liquid on 
the face of the metal, becai'se the 
jsurface tension of the forivier is 
lower than that of the latter. This 
probably holds true with all good 
oils, but ceases to be true with in- 
different oils, or oils contaminated 
by the presence of non-lubricants, 
}such as waxes, sludges, and the like. 

The adhesive properties of sludges 
and gums are unquestionably greater 
than those of the oil, as illustrated 
by the formation of deposits of 
sludges on the internal parts of an 
engine and the walls of a crank case. 





It is, therefore, reasonable to assume, 


although absolute direct evidence is 
lacking, that when these contami- | 
nants are present in the oil they 


fform deposits within the cavities of 


the metal. Eventually the eavity in| 
ne shaft is filled by the contami- 
| nant. 


| Because of the irregularities of 
\abi surface of the shaft a consider- 
able portion of this surface contains 
cavities. It is extremely important, | 
therefore, for these cavities to be 
tilled with oil capable of attaching 
to itself the oil molecules in the 
free film, rather than waxes and 
| gums, to which the lubricating oil 
does not adhere. The oil film must 





|be powerfully anchored to the sur-| 


| face of the shaft in order to with- 


| stand the forces trying to displace it, | 
and this anchorage is insecure when | 
not | 


the surface consists, 
but of sludge and other 
This can be demon- 


much of 
|of metal, 
contaminants. 
strated by a simple test, 
bar and a wax candle are dipped 





the oi] will cling to the steel, but 


in lubricating oil and then shaken, | 


| LOWER TRUCK WEIGHT 
LIMITS CONSIDERED 


| ference officials point 


The Highway Users’ Con- 
to this ex- 


| perience as an excellent demonstra- 


pany. 


BY PENNSYLVANIA" that trucks are the best feed- 


Dec. 15. 
sylvania is considering further limi- 
tation of weight and length of mo- 
tor trucks and trailers. 

In a letter to the other forty- 
jseven governors, Gifford Pinchot an- 
| nounced today that Pennsylvania is 
| deeply interested in le gislation that 
will protect roads. 

The governor held that trucks are 
an important link in the transporta- 
tion system, but should not en- 
danger the long-haul business of the 
railroads or the safety and conven- 
ience of motorists. 


Harrisburg, Pa., -Penn- 


If a steel! 


PENNA. RAILROADS LOSE 
FREIGHT BY TRUCK WAR 


| will easily be dislodged from the wax, | 


There is some evidences for the 
belief that a shaft impregnated with 
contaminants may have further in- 
jurious effects on good lubrication. 
There is further evidence that the 
presence of contaminants within the 
cavities of the metal of the shaft 
tremendously affects the 
ing property of an oll. For example, 
it has been noted that if a paraf- 
finic oil that has been used in a 
motor car for, say, 2,000 miles, is 
replaced by a naphthenic oil, the 
performance of the engine is ma- 
terially improved for a while, and 


vice versa. This is because the 
napthenic oil, up to the point of 
saturation, dissolves the contami- 


nants formed by the paraffinic oil 
and absorbed in the metal! of the 
bearings. The solution of the con- 
taminant by the new oil of different 
character facilitates the removal of 
the contaminants from the cavities 
lin the shaft and restores the reserve 





(Continued on Page 6) 


lubricat- | 


Philadelphia, Dec. 15.—Officials 
|of the Pennsylvania Highway Users’ 
Conference point out a 
illustration of how business suffers 
when there is interference with 
free movement of freight. 


striking | 


On No-| nual holiday 


rs of the railroad and that if truck 


eae were seriously interfered 
with, the railroads would lose far 
‘more freight tonnage than they 
possibly could gain. 


eral 


jrecently sailed for Europe, 
jattended the 


FRANK OF S. P. A. EXPORT 
ON EUROPEAN VISIT 
South Bend, Ind., Dec. 15.—Arvid 
Frank, vice-president and gen- 
manager of the Studebaker 
Pierce-Arrow Export Corporation, 
where he 
annual Brussels Auto- 


L. 


mobile Show. 

He presided at the annual banquet 
given in Brussels by the corporation 
during the show in honor of its 
European distributors and dealers, 


TRUCKERS’ JAMBOREE 


Philadelphia, Dec. 15.—F. A. War- 
ner, vice-president of the Mack- 
International Motor Truck Corpor- 


|}ation and a member of the National 


|Motor Truck Association steering 
|committee, will give a stimulating 
“pep talk” at the forthcoming an- 


vember 1 the state began enforcing | 


the anti-reciprocity 
commercial vehicles. As reported 
at the time, such vehicles entering 
Pennsylvania were stopped at the 
State line and reqyired to get Penn- 
sylvania license plates. States ad- 
joining Pennsylvania retaliated, 
precipitating “border warfare.” 
Not only did this controversy 
greatly affect the volume of busi- 
ness into and out of the state by 
motor trucks, but, it has been re- 
vealed, it was accompanied by a 
striking decrease in tonnage by rail, 
as shown by the figures in car load- 


ings for the active period of the 
“war,” mamely, the weeks ended 
November 5 and 12, in the cases 


of both the Pennsylvania Railroad | cent, 
eae and the Reading Com- | Company, 


law governing 


“big jamboree” of the 
Philadelphia chapter, Pennsylvania 
Motor Truck Association, Inc., at 


|the Bijou Theater, on the night of 


| December 


| 


15. For this entertain- 


ment the association chapter has 


| bought out the entire house seating 


| capacity. 


An attendance of spprox- 
imately 1,500 is indicated. 


TRUCK DEALERS 


South Bend, Ind., Dec. 15.—Stude- 
| baker Corporation today announced 


| the following new truck dealers: 
| Baukney Motor Sales Company, 
Inc., Mineola, N. Y.; Glenn W, 





Sheren, Inc., Lansing, Mich.: Smith- 
Dillabough Corporation. Watertown, 


|N. Y.:; Sullivan & Wiley, Cape Vin- 


N. Y.; the Hughes Brothers 


Dayton, O. 


Cumulative New Commercial Car Registration Statistics, N ovember, 1932 


Figures in this table are from R. L. Polk & Co. of Detroit, with the exception of Ulinois, whcih are supplied by the Robinson Advertising Service, Springfield, Il., 
are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. 


Readers desiring county, city, or town lists, or lists of owners in any given section, may obtain these by addressing any of these three companies. 
previously, but it is given here complete for the convenience of our subscribers. 


Returns for today: Connecticut, Florida, Idaho, Kansas, Maryland, Montana, New Hampshire, North Carolina, Ohio, South Carolina, South 
Dakota, Utah, Virginia, Wisconsin, District of Columbia 


In this table, 20 states and t 
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Chevrolet 

















he District of Columbia 





national 
Republic 


La France 
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and New Jersey, which 


Metropolitan district figures compiled by Sherlock & Arnold are included in New York state total. 


Some of this data has been published 
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Michigan, °31 | | [ 150) 2 18] 4; 265 20) 37 7 as | 2) 21| | [i 8548 |Miich., “31 
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Montana, 31 | [ [~ 20) -t..  a | wa 1 is ff | 4 Tf O60 Montana, “31 
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RE-REFINED LUBRICANTS CALLED! ei INDSHIELD | 
BETTER THAN NEW OWS 


(Continued from Page 5) 


of lubricant therein. A Similar ef- 
fect is produced by the addition to 
the lubricant of any of the ma- 
terials capable of dissolving wax, 
gums and siudges 

From this point of view the per- 
formance of the so-called re-refir.ed 
oil is of significance It has been 


‘rimentally that only cer- 
tain portions of an oil are capable 
of oxidation. Moreover, only cer- 
tain portions of an oil are capable 
of forming the gummy substances 
designated in various instances by 
such names as asphaltines, waxes, 
gums and resins. If an oil is used 
in the crankcase of an automoblie, 
it apparently exposed to condi- 
tions which preduce oxidation of the 
oxidizable constituenis and the for- 
mation of gum by the gum-making 
constituents 
It ‘s noi at 
amount ot 


found expe 


IS 


all necessary that che 
these constitvents be 
large to produce ill effects. Probably 
1-64 cu in. of gums and sludges 
would be sufficient to coat or plug 
the next-to-the-surface cavities ol 
a shaft and its bearings in an 
ordinary motor car. Such a small 
amount material may easily be 
missed by the relatively crude 
methods cf analyzing oil, with the 
result that after only a few miies of 
run, and while the oil still appears 
to be clean and undamaged, the 
cavities in the shaft are actully al- 
ready plugged with gums and 
sludges, with consequent damage to 
lubrication 

Now if 
in an engine 
sludges and 


ol 


oil that has been used 
is rernoved and the 
gums are extracted 
from it to as eat an extent as 
possible, what will happen when 
the oil is returned to the crankcase 
will depend on the extent to which 
it was originally contaminated in 
the crankease and on the complete- 
ss with which these contaminants 


, 
gi 


nes 
have been removed. Once the con- 
stituents subject to oxidation and 
the formation of gum have been so 
affect no further action of this 
kind can take place. If, therefore 
the first term of service of the oil 
in the crankcase of an engine re- 


sults in complete oxidation and gum 


formation, and if these oxides and 
gums have completely removed, the 
oil will be a superior lubricant be- 
cause of its ability to maintain 


within the cavities of the metal sur- 
fac reserve of pure lubricant 
and free from the powerfully 
aGhesive sludges and gums. Further 
more, it will actually be capable of 
cleansing a dirty engine, by dis- 
solving the sludges and gums al- 
ready present, without exceeding its 


eS a 
will be 


own limit of saturation. The fact 
that properly re-refined oil is 
superior as a lubricant to new oil 
is not new and was noted, for ex- 
ample, by Winslow H. Henschel, In- 
cidentally, the observations that 
internal reserves of oil are of im- 
portance in lubrication is not new 
PRACTICAL DATA ON RE-RE- 
FINED OILS 

The authors quote in the paper 
data on re-refined oils because the 
following considerations scem to jus- 
tify their inclusion In the first 
place, it was desired to give credit 
to the many men in the service of 
the army air force, who, at a time 


of great shortage of petroleum prod- 


ucts, devised a methoc which per- 
mitted the used of lubricating 
oil trom five to twelve times in 
the important internal-combustion 
engines of the aircraft, and to that 
extent permitted the petroleum in- 
dustry to take care of other vitally 


important problems of their war ac- 
tivities. If was also felt that so im- 
portant are the possibilities of re- 
refining oils and the lessons that re- 
refining teaches that (he industries 
should be made acquainted with the 
facts. The third consideration was 
that these facts are not covered by 
any patents, and are, therefore, free 
to all the industries to use. 
Incidentally, re-refining of oils is 
practiced on a much larges scale 
than is generally realized, and while 
in some cases it gives excellent re- 
sults, in others, because of the de- 
fective methods employed, oils are 


‘ obtained 


which, to say the least, 
are no better than the originals. 
The following among other con- 
clusions reached by the authors are 
substantially similar to those 
by the same authors in their paper 
cntitled, 


ation,” presented to the 


on June 1, 1932. 

Practical experience with re- 
claimed oil tends to prove that 
sludges, waxes, etc., in lubricating 


oils fill up cavities in metal surfaces | 


of shaft and bearing. If these are 


removed from the oil a more perfect | 


lubricant will result, 

Specifications of lubricants should 
contain, in addition to data on vis- 
cosity, 
sion of oils and “standard sampling 
cards” showing th® character of the 


drops thrown off the rotor of an oil | 


tester at a specified speed of spin- 
ning, 

An ideal lubricant is one with 
maximum coetficient of adhesion of 
of the “true lubricant” to the given 
solid surface and a minimum co- 
efficient of internal cohesion in the 
solvent matrix. 


Data from tests given in the ap- | 
pendices which accompany the 
paper indicate that reclaimed (re- 


refined) oil when tested in compari- | 
son with the same oil when new 
showed very smilar physical quali- 
iies, such as flash, fire, viscosity, 
gravity, etc., but in service there 
was marked decrease in oil con- 
sumption, some reduction in fuel 
consumption, and certain indica- | 
Lions of increase in power output, 
record of detrimental ef- 


without 
iects, 


NEW PREST-0-LITE 
CONTAINER 





Prest-O-Lite is announcing a new 
container for its BE mercury brand | 
battery. This container is quite a 
departure, being distinctly modern- 
istic in feeling, with broad vertical | 
panels of contrasting surfaces re- 
lieved by a conventionalized star, 
symbelic of the planet Mercury. 

The Prest-O-Lite scroll on the 
end panel is crossed by a deeply re- 
cessed lightning flash design. start- 
ing at the handle ledge. The entire 
battery is finished in black, includ- 
ing top and cell connectors. The 
ompany name and the star are 
high lighted in red. 


Silver King Jacks 


The Silver King Jack Company, 
Cieveland, O., is announcing its line 
of jacks for 1933. This line will in- 
clude the junior models for passen- 
ger car and light trucks, with a body 
of malleable iron and parts pre- 
cision machined. A 36-inch handle 
is used on these devices. 

Other items in the line are double 
jacks for trucks and buses, a 
lift model for the same ser- 
vice, a heavy duty toe-lift model 
and a scale jack for weighing truck 
loads. 

The company 
play 
order. 
jack 
this 


lift 
single 


also has a new dis- 

All the various Silver King 
models may be 
stand. The company 


Ou the 1933 model jacks, 


made | 
“The Mechanism of Lubri- | 
lubrication | 


engineering committee of the Amer- |} 
ican Society of Mechanical Engineers 


also data on the surface ten- | 


' long. 


stand, given free with a stock | 


displayed on| 
is also| 
issuing a catalogue with new prices | 


F. W. Wakefield, Jr., Vermilion, 


lo. has just placed on the market a 
heated windshield wiper blade, de- 
| signed to fit all wipers. The blade 
| operates outside the glass and keeps 
it clear even in sleet or snowstorms, 
|it is stated. 

The device is controlled by a snap 
The device is claimed | 
to be easy to install. Tt is rustprocf 
and there is no wear on any part. 
The blade is electrically heated and | 
there is nothing to stick on the 
windshield. It cuts off automatically 
with the ignition. One model fits 
lany make of car without lateration. 


GARAGE DOORS 


The Cornell Iron Works, Long 
| Island City, N. Y¥., manufactures its 
float-over door in various styles and 
; types. The Cornell panel type door 
jis designed with a 2%-inch thick- 
|mess of the rails horizontally and 
1%,-inch thiekness vertically, ex- 
actly the opposite of standard con- 
|struction. The resistance to wind 
pressure is claimed to be four times 
|}as great. The doors are sag-proof. 

Cornell tubular steel float-over 
doors are made on frames of 2-inch | 
|cold rolled, galvanized copper bear- | 
jing steel tubes. The gauge is from 
U. S. 22. to U. S. 16, oe on | 
the width of the opening is 
claimed that these doors ‘oh ‘an 
| twist, sag, crack, splinter or decay. 
|The doors are described as being | 
practically burglar and fireproof. | 

All Cornell doors are fitted with 
| Cornell weatherstrip, which is made 
of two cold rolled galvanized, imter- 
| locking steel channels, set one within | 
the other, actuated by light, high | 
|}tempered steel springs. All hori- | 
| zontal divisions between door panels | 
| are flashed to keep out rain, snow | 
jand wind. 


BUMPER PADS 





| button switch. 


The Fowler and Union Horse Nail 
Company, Buffalo, N. Y., is putting | 
|}out F-U bumper pads, which are | 
described as being made of new live | 
|rubber with a tensile strength of | 
4,500 pounds per square inch. | 

The bolts holding the 
bumper pads to the car 


rubber 
are cast | 


| through a reinforced metal plate 


three inches wide and seven inches | 
The rubber is bonded to it, 
so that it is claimed it is practically | 
impossible to pull the pads loose | 
from the plate. 

The manufacturer states 
is possible to install a set of the 
bumper pads in a few minutes, no| 
| skill or special tools being required. 
| Universal sets may be had for any 
make of automobile with double | 
| bar bumpers. There are special | 
sets for AA Fords, Plymouths, Chev- | 
| rolets, De Soto, Pontiac, Essex and 
Franklin Olympic models 


that it 


| 


| PREST-O-LITE ANNOUNCES 
| INCREASED REPLACEMENT 


| "SALES FOR 11 MONTHS, 
A check-up of November sales | 
shows that Prest-O-Lite battery re- | 


{placement sales during the first 
l eleven months of 1932 were greater 
| than for the same period in 1931, 
leight of the first eleven months 
showing substantial increases over 
the corresponding months of the 
preceding year, says a report issued 


by the Prest-O-Lite Storage Battery 
Corporation. Three of these gains 


| 

. ! 
were recorded during the _ peak | 
months of September, October and | 
November. 


MINNEAPOLIS EMPLOYMENT 

Minneapolis, Minn., Dec. 15.—Em- 
ployment in the manufacturing 
plants of Minneapolis, St. Paul and | 


Duluth was .7 per cent. greater in 
October than in September, while | 


the payroll rise was 2.9 per cent., | 
| according to a preliminary report of | 
the Employment Research Institute 
of the University of Minnesota. This | 
is the third consecutive month 
' showing an improvement. 


| treatment 


| heat. 


lert 


| ger 


| commissioner. 








New Artillery Wheel 


ne wR 


The new steel spoke artillery wheels on the 1933 Buick models. 
| steel, which is made of stamped steel, is the product of the Kelsey-Hayes 


Wheel Cospesatien. 


REFRIGERATOR TRUCKS 
AID TRUCK OPERATOR 
IN SPRINGFIELD, MASS. 





| 


This 


MITCHELL EXPANDS 
CHRYSLER DUTIES 


Progress in the improvement of | (Continued from Page 1) 
tramsportation facilities in the | Canada, Ltd.; Graham Brothers 
meat-packing industry has been/ (Canada), Ltd.; Fargo Motor Cor- 


rapid during the 


past few years, one | poration of Canada, Ltd., and Max- 


of the most notable features being | well Motor Corporation of Canada, 
the steady advance in the refriger- | 
ation of the motor trucks used to} 


carry the meat products from the 
packing plant to the dealers. 
Keeping pace with these improve- 
ments the Springfield Provision 
| Company of Springfield, Mass., has 
recently added to its fleet five 
trucks of from one-half ton to two 


and one-half tons capacity equipped | 


| with refrigerator bodies of the latest 


type, built by Rauch & Lang, Inc., 
of Willimansett, Mass. Three of the 
truck chassis are International and 
two are Chevrolet. 

These bodies are constructed en- 
trely of aluminum, the floor and 
roof being of this material and the 


| sides of plymetal (aluminum) sheei- 


inside and out. Between the 
Sheeting is a layer of material 
known as “dry-zero”’ and aluminum 
foil. The interiors are painted with 
waterproof aluminum and the same 
is given the outside of 


ing, 


the roof. 

This construction provides com- 
plete msulation of the body against 
Except in extremely 
weather no ice is required to main- 
tain the proper temperature in 
these bodies and the pork products 
which are chilled to about 34 degrees 
at the plant can be 
dealers in this territory without an 
appreciable rise in temperature. An- 
other feature of these bodies is 
their light weight. 


ASBESTOS BRAKE LINING 


ASSOCIATION ELECTS| 


|; known 
} tives 


New York, Dec. 15.—At the an- 


|nual meeting of the Asbestos Brake 


Lining Association, held Friday, De- 


cember 9, at the Book-Cadillac 
| Hotel, Detroit, Mich., the following | 
| officers were elected for 1933: Rob- | 


Lee, vice-president Thermoid 
Rubber Company, president; G. W. 
Marshall, Jr., assistant sales mana- 
United States asbestos division 
of Raybestos-Manhattan, first vice- 
president; M, T. Rogers, vice-presi- 
dent Multibestos Company, second 
vice-president, and W. J. Parker, 
Asbestos Brake Lining Association, 
Plans are now under 
way for an active program for 1933 
which will further benefit the in- 


| dustry as a whole, 


hot | 


delivered to| 





|}and this major 


| strengthened, 


|} manufacturing and 


Ltd. 

Mr. John D. Mansfield, under 
whose direction the corporation’s 
Canadian business has been devel- 
oped, will remain as president of 
the corporation’s Canadian compa- 
nies. Both Mr. Mitchell and Mr, 
Mansfield will maintain offices in 
the Chrysler plant at Windsor, Can. 

Mr. Mitchell has been in charge 
of Chrysler activities abroad for the 
last three years, during which time 
the corporation's position in the ex- 
port markets has been steadily 
Its percentage of the 
total export business of the Ameri- 
can automobile industry has in- 
creased in this period from 17 per 
cent, in 1929 to 27 per cent. in 1932. 
Mr. Mitchell's experience in the au- 


| tomobile industry dates back to 1917. 


After graduating from Yale Uni- 
versity in 1904, he was engaged for 
some years in business in Cincinnati, 
his native city, and was called to 
Detroit in 1917 as president of the 
old Maxwell Motor Corporation with 
special jurisdiction over war con- 
tract production. 

When Chrysler Corporation was 
organized, Mr. Mitchell as _ vice- 
president, was placed in charge of 
later became 
vice-president and general manager, 
The growing importance of the auto- 


| motive industry of international 
trade resulted in the creation of 
the Chrysler Export Corporation 


division of the cor- 


| poration’s activities has commanded 


|the greater 
jattention during the last 





Mitchell’s 
few years. 
widely 
execu- 
in the 


part of Mr. 
He is now one of the most 

and best imfcrmed 
in the export field 
automobile industry. 

Mr. Mitchell is also director of 
the Guardian Detroit Bank and the 
Unicn Guardian Trust Company. 


ERNEST C, SEATON 

Syracuse, N. Y., Dec. 15.—Ernest 
C. Seaton, 50, Eastern sales super- 
visor of the Franklin Automobile 
Company, died Tuesday, one week 
after an operation which he under- 
went at the Crouse-Irving Hospital. 
Mr. Seaton joined the Franklin com- 
pany in 1928 as head of the Eastern 
sales division. Previously he had 
been manager of branches for the 
Studebaker Corporation, with head- 
quarters at the factory in South 
Bend, Ind. 
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ALLTED INDEPENDENT DEALER 


PLAN FOR VOLUNTARY CHAIN 


SPONSORED 


BY N. J. JOBBER 


The “allied independent dealer” plan for a voluntary 
chain of accessory stores operating under jobber sponsor- 


ship, inaugurated by Economy 
ark, N. J., regarded for years 


Auto Supply Company, New- 
as one of the substantial gen- 


WHOLESALE 


CHAIN STORE 
TAXATION 


New York, Dec. 15.—States which 
| have already enacted chain store 
| taxation and the major features of 
|}each law are listed by the Standard 
| Statistics Cempany of New Yerk as 
| follews: 

Alabama—A graduated license tax 
expanding io $75 an outlet over 
twenty. Under appeal to the United 
States Supreme Court, but being col- 
| lected. 
| Arizona—A graduated license tax 





€ral automotive wholesale houses of that section, offers some | expanding to $25 an outlet over 
interesting observations, in view of the fact that this concern | twenty. In effect beginning Novem- 
apparently has approached the problem with a broad under- 
standing of chain store merchandising and acceptance of its 
obligations under such a set-up. 


Bernard and Leon Miller, 
proprietors, say they are still in the | 
experimental stages of their devel- 


opment. They are open-minded in 
their approach, and expect to make 
some changes as experience shows | 
the need for them. 

The voluntary chain is now in the 
course of development by Economy 
Auto Supply Company in the terri- 
tory surrounding Newark. Each unit 
carries a sign over the store with 
an insignia. All the stores are 
painted red and gray. 

The induction of an independent 
retailer into the voluntary chain! 
is made in the following steps: 

A crew from the Economy Auto 
Supply Company, headed by the A. | 
I. D. general manager, who was a 
former chain executive, goes to the 
store of the prospect. The merchan- 
dise is inventoried and classified. | 
Obsolete, shopworn and slow mov- 
ing merchandise is segregated for 
special attention. Shelving is rebuilt 
according to the standardized store 
plan or special shelving is supplied, 
which is paid for by the store own- 
er on the time payment basis. Dis- 
play tables are installed. The in- 
terior is painted according to a 
standardized color scheme. The 
merchandise is replaced on the 
shelves according to a definite mer- 
chandise location plan, which in- 
cludes grouping it by use and ap- 
plication. Obsolete, slow-moving and 
shopworn merchandise is marked 
down and prominentiy displayed 
on a table near the front of the 
store. The store stock is then filled | 
in with an array of those items that 
are so definitely a part of the aver- | 
age chain accessory and supply store 
set-up. 

In several of the major lines of 
items supplied, the principle of 
“step-up” merchandising is applied. 
That is, the store may have carried | 
in its original stock horns that sell 
from $8 to $25. To this lime is added | 
a horn selling under a dollar 
possibly one or two others on which 
prices step up to the quality line 
originally stocked. 

All merchandise is visible—much 
of it extremely well displayed. Price 
tags are displayed everywhere, and 
an important consideration in the 
set-up is the fact that the A. I. D. 
pricing system applied by Economy | 
Auto Supply Company does not pro- | 
vide for actually cutting the price! 
to the consumer or to the retailer 
on the type of merchandise that re- 
mains im the store which was not a 
part of the special lines added to| 
make the price appeal. The original 
merchandise of the store often falls | 
into one or more of the higher price 
brackets in the price “step-up” sys- 
tem. A professicnal window-trimmer 
supplied by the A. I. D. merchandis- 
ing service trims the wimdow, mak- 
ing a special seasonal display of 
merchandise. Subsequent window 
trims featuring A. I. D. specials and } 
carrying a seasonal.appeal are pro- 
vided monthly for each unit. 

The “grand opening” of “another 
A. I. D. Auto Supply Store” is an- 
nounced in a four-page bulletin of 
the regular chain store type, which 
is mailed or distributed in the 
neighborhood of the store. Other 
advertising services are also pro- 
vided, including strings of pendants 
for decoration of the front of the | 
building for the opening. 

Atter the opening, the bulletins 
are supplied to each unit with the 
name of the proprietor of that unit 





and | 


the °——— 
While the units presented a simi- 


jlem, but 


customers 


icrease in sales of A. 


| Detroit, according to Leon Miller. 


Parts Corporation 
manufacturer 
|has announced the adoption of an 
|; employees’ 
| gram 


plan are 
troit, 
Cleveland, O.; Corry, Pa.; Bingham- 
ton, N. Y., and Kokomo, Ind. 


larity in general appearance that 
was unmistakable. cach unit differed 
considerebly in detail according to 
the size, layout and shape of each 
establishment. A. I. D. units have 
been established to date in dealer 
service stations, tire and accessory 
stores, tire sales and service stations 


Each unit 
presents a somewhat different prob- 
in all cases the arrange- 
ment of merchandise and genera! 
layout of the unit has been designed 


|to give the owner the greatest bene- 
| fit (in those departments that have 


been under major activities of his in 
the past) from the increased con- 
tacts provided by the aggressive 
merchandising, attractive display 
and price appeal of the A. I. D. unit. 

Definite system of inventory con- 
trol supplied from A. I. D. head- 
quarters assists the retail unit pro- 
prietor in insuring profitable turn- 


;over of merchandise in the A. I. D. 


unit. The counsel and advice of the 


A. I. D. manager is at the disposal | 


of each unit proprietor. 

The economy salesmen assist in 
the establishment of the units and 
call on them regularly as a part of 
the routine of their territorial work. 

Under the present plans all the 
of the wholesaler are 
taken care of in a normal way. In 
fact, the wholesaler at present at 
least feels that a substantial in- 
I. D. units is 
being made and can be maintained 


without imposing any restrictions. 


Present developments indicate | 
that there is more interest than | 
ever before among automotive 


wholesalers in the possible applica- 


tion of some type of voluntary chain 
organization. 


The A. I. D. plan was successfully 
demonstrated before the jobbing 
trade at the joint trade shows in 


A 


|} model store was shown and operat- 
ing details of the plan presented by 
Franklin Auto Supply Company of 
| Providence, R. I., 
ance of the Newark headquarters. 


GENERAL PARTS TAKES 
GROUP INSURANCE 


inder the guid- 


New York, Dec. 15——-The General 
of Flint, Mich., 
of automobile parts, 
group insurance 
providing life 


pro- 
insurance for 


;all eligible employees in its various 
branches. 
hy the Metropolitan Life Insurance 
| Company 
with employer and employees shar- 
ing the cost. 
carry 
‘amounts of $2,000 and $4,000, ac- 
cording to grade. 


The plan is administered 


on a co-operative basis, 


Insured workers will 


life insurance in individual 


e 


Branches covered by 
located 
Mich.; 


the group 
in Flint and De- 
Bridgeport, Conn.; 


GROUP INSURANCE 
Brooklyn, N. Y., Dec. 15.—Consol- 


N. Y., has provided a group 


The plan will 


prominently printed upon it each |be administered on a co-operative 
month at a small cost to the pro-!basis, with employer and employees 
sharing the cost. 


prietor per thousand. 





|repair shops, superservice stations, 
|gas and oil stations, etc. 


| ber, 1932. 

| Florida—A graduated license tax 
|}expanding to $50 an outlet over 
| seventy-five. Under appeal ito 


| United States Supieme Court, but is 
| being collecied. 

Indiana—A graduated license tax 
expending to $850 an outlet over 
|seventy. Appreved by United States 
| Supreme Court and being collected 
| Kentucky—A graduated sales tax 
|}expending from 1-20th of 1 per cenit 
en the first $406,006 of gross sales ic 
1 per cent. on $1,000,000 or more is 
now under anpeal. 

Louisiana —A_ graduated license 
tax expanding to $200 an outlet over 
|fifty. To be in effect from July, 
| 1932, to July, 1934, only. This is not 
being contested in the courts. 

Mississippi— A law taxing gross 
| Sales of all retailers ‘, of 1 per cent. 
on gross sales and an additional ‘4 
of 1 per cent. of gross sales of all 
organizations operating more than 
five units in the state was passed in 
| 1930, but has since been repealed 
|}and replaced by a straight sales tax 
{of 2 per cent. on gross sales. The 
|chains are contesting the payment 
|of taxes under the former law. 
North Carolina—A tax of $50 an 





| outlet in excess of one. Now being 
collected. 
South Carolina — A graduated 


| license tax expanding by $5 an out- 

|let to $150 on the thirtieth and over. 
Now being collected. 

| tax expanding to $50 an outlet above 

twenty. 
February 15, 1932 to February 

|} 1934. This has not been contested. 


NEW OCTANE RATING 


West Allis, Wis., Dec. 15.—By next 
| spring, according to automotive en- 
| gineers, Wisconsin automobile driv- 


ers will be buying their gasoline by | 


} octane number instead of asking for 
high or low test. This was re- 
vealed at a demonstration of anti- 
| knock tests by W. M. Holaday, New 
York, anti-knock ¢xpert, made to 
300 members of the Milwaukee Au- 
tomotive Engineers’ Society at the 
plant of the Le Roi Company here. 

Gasoline companies, Mr. Holaday 
said, are preparing to sell their gaso- 
line on that basis. Some of the 
new automobile models soon to come 
out will have an octane selector to 
adjust the engine to the kind of gas 
the driver wants to use, 


ARMSTRONG NAMED ATTY. 
FOR INDIANA MAINTENANCE 


| Indianapolis, Ind., Dec. 15.—-Ap- 
pointment of V. M. Armstrong, loca] 
attorney, as counsel for the Indiana 
|Automotive Maintenance Associa- 
ition is made at headquarters here. 


| Mr. Armstrong was formerly an of- | 


ficer of the E. W. Showalter & Co. 
jhere, operators of a large general 
repair and rebuilding business. 
Officers of the state association 
are Clarence A. Bahls, Lafayette, 
|president; W. C. Anderson, Lafay- 
lette, vice-president; Charles Camp- 
lbell, Indianapolis, treasurer, and 
|Prof. H. M. Jacklin of Purdue Uni- 
versity, secretary. The association 
plans to take an active part in 
|securing favorable legislation in the 
|/next meeting of the Indiana General 


idated Motor Parts, Inc., of Brook- | Assembly next month. 
lyn, 
| life insurance program for the bene- 
fit of all eligible employees, through 
contract with the Metropolitan Life 
Insurance Company. 


EXPAND PLANT 

Rockmart, Ga., Dec. 15.—Official 
|announcement has just been made 
here that the Goodyear Tire and 
Rubber Company will immediately 
enlarge the Rockmart mill by the 
addition of 16,000 spindles, 


Wisconsin — A graduated license | 


To be effective only from | 
15, | 


DESIGNATION FOR GAS. | 





Eaditor’s 


Column 


See toe dese dod dele odode oobedoe 


While industry im general is be- 
more or less reconciled to 





3 


coming 
|some form of a manufacturers’ sales 
ltax to balance the national budget, 
| the conviction has been in business 
‘circles that enactment such 
|legislation may not take place during 
| the current session of Congress. In 
view of the reported opposition of 
the Democratic legislators to a 
| manufacturers’ levy, many industries 


| decided to await a definite proposal 
|im Congress before taking action. 


of 


| There has apparently been a 
|change in opinion regarding the 
since efforts to put it 


|}sales tax, 
| through in the early part of the year 
failed. As one 
|executive expressed it, “our industry 
jrealizes that the budget must be 
| balanced and that a sales tax ap- 
|pears to be the only medium for 
|}accomplishing it.’ He added, how- 
| ever, that leaders in his trade fear 
lthat the successful working out of 
la sales tax may militate against any 
|substantial economies in govern- 
| ment. 

The likelihood that clothing in 
general and food products will be 
j}exempted from any sales levy has 
eliminated the opposition of many 
groups in those trades, which were 
among the strongest opponents of 
tax when its wa _ first proposed. 
In addition, practically all of 
the industries that were subjected to 
special excise taxes in June will 
favor a sales tax to replace the pres- 
ent nuisance levies. The automobile 
tires and other trades will approve 
a general tax. 

Many trades have adopted or will 
adopt a clause in their invoices de- 
|claring that the buyer will have to 
|pay any state or Federal sales tax 





| enacted. 


Consignment buying has raised its 
head in the merchandise field, and 
| producefs in several lines are greatly 
| disturbed over demands by retailers 
for goods on this basis. They point 
out that the risk and burden of 
carrying inventories would thus he 
shifted to manufacturers at a time 
when prices scareely cover legitimate 
costs, let alone the added expense 
which would be suffered by having 
to perform what is a proper retail 
functien. 

Ii is thus indicated that the aiti. 
tude upon consignment selling de- 
pends very largely upon wherder the 
manufacturer or the retailer seeks 
it. Producers in a number of lines 
use this device mainly for three 
reasons. Such selling permits rather 
strict retail price maintenance. Sec- 
fondly, it may offer larger volume 
because the retailer cen stock a 
wider assortment. Thirdly, it offers 
insurance against credit loss because 
title to the goods remains with the 
manufacturer. 

For any one of these reasons or 
ba combination of them, the sale of 
fairly staple articles on consien- 
|ment, when properly safeguarded by 
contracts, may constilute a good 
| distribution scheme, although one 
| requiring exceptional financial 
strength. However, when styie o 
|some other influence brings about 
frequent and quick changes, con. 
|signment selling, except on a very 


| limited scale, is apt to cause great 
difficulties. Excessive mark-downs 
would then present the same prob- 
|lem to producers as they often do 
to retailers. 

Where the stores are concerned, 
it is highly questionable whether a 
makeshift of this sort to reduce buy- 
ing risks is worth while. It seems 
to be a confession of inability to 
|guage consumer demand and cal. 
|culated to cause more waste than its 
| possible advantages can balance. 


BADGER MFG. CO. SELLS 
ASSETS; TO SUSPEND 
West Allis, Wis., Dec. 15.—The 
|Badger Manufacturing Company 
|has sold its fixed assets at auction | 
| and is going out of business, ac- 
|cording to Charles Hathaway, presi- 
| dent. 


trade association | 


DISTRIBUTION 
SHOP EQUIPMENT 


REPLACEMENTS 


VALVOLINE AWARDS 
| ELECTION PRIZES 


Cincinnati, O., Dec. 15. — Barney 
|'Nesa of Conterno & Nesa, service 
of Los Angeles, 
Cal,, won first prize in the Valvo- 
line Oil Company's $5,000 election, 
thereby gaining not only the coveted 
title of “Best Lubrication Sales- 
man in the United States,” but alse 
$500 in cash. Instead of talking the 
cash award, Mr. Nesa had the privi- 
lege of choosing an “all-expenses 
paid” trip to Washington, D. C., or 
a new automobile of popular make. 

E. L. Clark of the West Side Ser- 
vice Station, Yakima, Wash., was 
runner-up to Mr. Nésa and received 
the first prize in his own party of 
$250 in cash or merchandise of equal 
value. 

First prize winners in two other 
divisions were E. J. Saxton of the 
Burgan Motor Service, Inc., of 
Helena. Mont., and John M. Sousa 
oi the Bear Service Station, Merced, 
Cal. These men received $250 each. 

Second prize winners in the va- 
rious divisions were Emerson Bailey, 
Lord & Herlihy, Inc., Danvers, 
Mass.; Casper Jenson, Flandreau 
Service Station, Flandreau, S. D; 
A. H. Gray, Freeport Petroleum 
Company, Freeport, Ill., and Phil 
Linz, Vern Alm _ Service Station, 
Hollywood, Cal. 

Third prize winners were U. E. 
Niemi, Johnson's Service Station, 
Astoria, Ore.; Conrad Hegeen, Pio- 
neer Garage, Red Wing, Minn.; 
Frank Lopez, Opera Garage, Po- 
mona, Cal., and Leonard M. Pepper, 
|Jeff R. Townsend Company, San 
| Francisco, Cal. 

The West Coast ran away with a 
majority of the prizes—California 
copping thirty-two, Washington 
fourteen and Oregon four. At the 
other extreme, Massachusetts chalk- 
ed up twenty-two winners. Work 
and salesmanship rather than cli- 
mate were responsible for a ina- 
jority of the prizes as is proved by 
Wisconsin and Michigan tying for 
fourth place, with nine winners each. 


WEAVER DISTRIBUTES 
STILES-MEDART LINE 


Effective December 1, the entire / 
line of the Stiles-Medart Company, ' 
St. Louis, Mo., will be distributed 
‘olely through the Weaver Manu- 
facturing Company, Springfield. Il. 
The additicn of these items will 
serve to more fully round out the 
extensive line of Weaver serviee sta- 
tion equirment 

The Stiles-Medart line includes 
the following: Stiles portable brake 
drum lathe, Siiles lathe bench with 
automatic cenirol, Stiles combina- 
tion brake relining machine and 
grinder, Stiles truck steady rest for 
lathe, Stiles brake lining shim, Her- 
man fender rollers, Stiles-Herman 
combination body and fender tools. 
Barret brake lining tightener. 


GILLETTE RUBBER CO. 
REPORTS RECORD SALES 


station operator 


Eau Claire, Wis., Dec. 15.—The 
Gillette Rubber Company here has 
scored a new high record in sales 
with approximately 40 per cent. more 
units of Gillette tires and tubes be- 
ing sold in the first eleven months 
cf 1932 than in the same period in 
1931. 

The intensive drive for sales that 
has met with such success has gone 
from coast to coast and involved the 
establishing of 107 new jobbers and 
2.200 new dealers, spread over forty- 
five states. The outstanding selling 
iob is continuing, with nen traveling 
in all but three states of the Union. 


POLK COUNTY (1A.) SALES 

Dec Moines, ©0., Dec. 15.—PFolk 
County automobile retailers sold 302 
new and used automobiles in the 
week ended December 7, the Cham- 
ber of Commerce automobile list 
bureau announced today.  Fifty- 
four were new passenger cars, eleven 
new trucks and 237 used passenger 
|cars and trucks. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 
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Share-the-Work Drive 
Seen as Little Help 


(Continued from Page 4) 


who bought a shirt, that all he did 
economically was take work or em- 
ployment away from the cap maker 
and give it to the shirt maker, both 
of whom must live. To show you 
why and how this movement is no 
good [ will explain by simple, easy 
parables so even an economist can 
understand. I will even 
than that, in fact. Confidentially, 
I will let you read a letter which 
is part of the correspondence that 
these 


has pasced between one of 
economists, who is sponsoring this 
movement, and me. The letter in 


part iollows: 

“It has been said ‘We are a nation 
of economic illiterates. If further 
proof of this claim is required, this 
share-the-work movement should 
be sufficient. It will not be neces- 
sary for us to raise our level of 
thinking above the twelve-year-old 
schoolboy average. to clearly under- 
stand that such a plan does not 
add a single dollar to the wealth 
of the country, or increase the pur- 
chasing power of the public five 


cents, or in any other way correct} 


our economic ills. 


“For example, John Doe is work- | 


ing eight hours a day, six days a 


week, and receives $50 per week for | ; 4 : 
: ;ployment situation goes too deep— | : 
. P | Not all paid for, but gone. 


his labor. Let us say, just to illus- 
trate the point, that Mr. Doe can 
pay his rent, grocery bill, and | 
clothe his family, and meet other 


bare living expenses on $25 per week. 
He places $5 of the remaining $25 in 
a savings account. This $5 does its 
part toward paying salaries, rents, 
taxes, etc. of a banking organiza- 
tion, who, in turn, buy food, cloth- 
ing, and other necessities of life. 
In addition to the $5 per week on 
deposit, out of the remaining $20 
Mr. Doe is making monthly pay- 
ments on an automobile, the manu- 
facturer of which gives employment 
to one man for approximately three 
months, and contributes employ- 


ment during its entire active life- | 


time to other men who supply vari- 
ous services for the operating and 
upkeep of the car. Mr. Doc is also 
paying for a radio and other com- 
forts and conveniences, which gives 


employment to other men who pro- | 


things, and thereby are 
their families. 

“Now let us put this share-the- 
work idea into operation and see 
what the result is. To do so, we 
must cut John Doe down to three 
days per week and likewise reduce 
his salary to $25 per week, or just 
half of what he has been obtaining. 
It certainly cannot be expected that 
manufacturers, whose quarterly 
earnings statements continue to in- 
dicate they are being gradually 
driven into bankruptcy, can go on 
paying John Doe $50 for three days’ 
work instead of six. while, at the 
same time, putting on Jim Roe for 
the other three days at $50 per week. 
Even if the manufacturer should 
really attempt to do so. the cost of 
his products would immediately 
double in price, and the public would 
be forced to pay the additional in- 
crease. This is inflation. the results 
of which I will point out in a mo- 
ment. 

“The only way. then, the share- 
the-work plan will possibly operate 
is to divide the working hours and 
likewise the money. It 
particular difference how the money 
or hours are distributed; the ulti- 
mate result is the same whether it 
is worked out on a five-day week 
basis, a six-hour day basis, a stag- 
gered working plan, or divide the 
work and pay on a fifty-fifty basis. 
Therefore, to more easily demon- 
Strate the point, we will, in this 
case, divide the working hours and 
money equally. This means that 
John Doe will get three days’ work 


duce such 
able to support 


at $25 per week, and that Jim Roe | 


will get the other three days at $25 
per weck. It also means that John 
Doe can no longer put $5, or any 
other amount, in his savings ac- 
count. This automatically reduces 
the bank's profits and need for help, 
and it must consequently cut ex- 
penses by curtailing employment. 
Neither can Mr, Doe continue : ay- 
ing on his automobile or buy an- 
other car when the old one is worn 
out. This means the automobile 
manufacturer's business is affected, 
and he must cut expenses accord- 

ingly by laying off employees. Also 


do better | 


makes no 


_the manufacturers of radios, furni- 
{ture and other conveniences are 
|equally affected. This all happens 
| because John Doe must spend all his 
|earnings for bare necessities of life. 

“On the other hand, let us see 
| what now happens in the case of 
| Jim Roe, who shares this work with 
|John Doe and gets half the money, 
| which is $25 per week. Jim Roe 
can now pay his rent, buy groceries 
and clothing for his family, and ob- 
‘tain other bare necessities 
| This fact helps his landlord, gro- 
cery man and clothing merchant, and 
| they, in turn, pass the part of his 


1$25, which tney get, on for things | 


|they require. But remember, we 
| took this $25 away from John Doe, 
who was already passing it out 
among other people who used it for 
living expenses; that is, the bank 
employee, the automobile employee 
and the radio employee were all 
getting a share of John Doe’s salary, 
| while he was making $50 per week. 
From this analysis it can readily be 
| Seen that no set of figures or no line 
of reasoning can be put together 
which will show any permanent 
velue secured by this robbing-Peter- 
to-pay-Paul scheme. The unem- 


;}much too deep—ior a childish idea 


of life. | 


you imagine the descendants of 
| those sturdy souls who settled in 
Jamestown in 1607 and in Massa- 





like this Share-the-Work Movement | 


| to correct. 
“From 
that when you reduce 
| standard of living by giving another 
part of his income, the wave of 
decreased purchasing power 
back at exactly the same rate of 
speed as the increased wave of pur- 
chasing power moves forward that 
was set in motion by dividing the 
buying power between the two men. 
It is just like throwing a stone into 
;@ pool of water. The waves not only 
;}move in one direction, but in all 
| directions, and that is exactly what 
happens in the case of this so-called 
Share-the-Work Movement, par- 
| ticularly when dealing with the man 


whose earnings are in the lower 
brackets. 
“The only possible gain that 


runs | endured and enjoyed by those pio- 


| or 





|'of holes by a few moments of con- 
| centrated thinking. 


| chusetts in 1620 degenerating into a 


|}ing credit is the answer to our eco- 


the above it will be seen — 
one man’s | ?€&? 


| harder 


one-half of your salary purchase 
more general prosperity for all con- 
cerned than you are now buying 
with it? And, if so, how could it be 
done without working aehardship 
upon some of the people you now 
pass this part of your salary out 
to?” | 

So there goes the Share-the-Work | 
Movement, and likewise all similar | 
something-for-nothing sure cures 
for the depression can be shot full 


But, really, can 





lot of soggy creatures who will sit 
around and wait for some dizzy 
idea like this share-the-work plan 


|to come along and rain manna for 


them? No wonder we are On our 
uppers. What we should do is get | 
up off the curb and stop trying to} 
thumb our way back to prosperity. 
Let’s forget 1929 and all its folly. It 
is gone. It was unreal, unsound and | 
unsafe. This is a new day, a new | 
era. The difference between what 
we thought we had in 1929 and what | 
we have today is the difference be- 
tween what we could do with $150,- 
000,000,000 in credit and having to 
live more on the cash-and-carry 
plan as we do now. There is no} 
need kidding ourselves or allowing | 
any one else to kid us. This shrink- 
age, this disappearance of circulat- 


nomic situation. But there is little 
we can do about it. The things we 
purchased with that credit are gone. 
They 
have been used up, worn out, hocked 
taken away from us by the 

Our standard of living has 
reduced by approximately 
$1,300 per capita. But be encour- 
aged. It is still several hundred 
dollars above the standard of living 





neers of 1607 and 1620. 
Furthermore, when all these 
Utopian schemes have spent them- 
selves and the smoke is cleared 
away, we are going to find that the 
same fortitude, determination and 
effort that pulled those early set- 
tlers through will also pull us 
through. They got by not with less 
work and shorter hours, but by 
work and longer hours. 
That formula has always turned the | 
trick and will always turn it—if it 
is turned. Now we need no econo- 


could be derived from this job-shar- | ai, Sens Ge RSET gente 


ing plan would be in case a man| 


was hoarding his money, and this, | 


in reality, could make no important 
difference 
much more general than it has up 
to this time. At its peak the money 
that was taken out of circulation by 


unless hoarding became | 


hoarding was estimated to be only | 


about $1,500,000,000, which is some- 
thing like $13 per capita. 


That kind | 


of small change can make no ap- | 


preciable difference one way or an- 


other in our standard of living, es- | 


pecially if we expect to continue 
yperating on the same basis as we 
were in 1929. The kind of indus- 
trial activity and prosperity we 


thought we were then enjoying was | 
not predicated upon the volume or | 


in circula- 
inflation or 


cash 
upon 


amount of actual 
tion, but. purely 
circulating credit. 

“This can be better illustrated 
when we understand that the ‘se- 
curities’ listed on the New 


approximately 
1929. Another $75,000,000,000 can 
very likely easily be accounted for 
in the shrinkage of real estate, in- 
ventories, unlisted securities 
other assets, which would make a 
total shrinkage in circulating credit 
since 1929 of approximately $150,-; 
000,000.000. This is equivalent to 
something like $1,300 for every man, 
woman and child in the United 
States, or possibly $4,000 or $5,000 
flor every family in the country. 
Now when such purchasing power is 
suddenly withdrawn from the pub- 
lic, that is, imaginary buying power 
it has been using to create an un- 
earned standard of living, it really 
should not be difficult to under- 
stand why shuffling a couple 
measly billions of dollars, more or 
| less, among one hundred and twenty 
|millions of people with a caviar 
complex, will not waft us back into 
| that dreamland of milk and honey. 
| Since it will not, what difference, 
'then, does it make in the larger 
| sense if you or I spend all our paltry 
|salaries ourselves, or whether some 
one else spends half of them for us? 
Bringing this thought right down to 
the home plate, do you believe Jim 
Roe, or some acquaintance you may 
i/have who is out of work, can make 





2 York | 
Stock Exchange have depreciated | garies 


$75,000,000,000 since | company owns all the stock with the | 


and | 


| tion Corporation are set forth 








| August 


| forth also, ; 


to tell us those simple fundamental 
truths—you and I know them. 
S. C. ROBBINS, Detroit, Mich. | 


BENDIX AVIATION 
LOWERS VALUE OF — 
PATENTS TO $1.00) 


(Continued from Page 1) 


| 
the amount of capital represented | 
by each share from $25 to $5, trans- 
ferring $41,953,260 from capital) 
stock to surplus. 

With $36,910,228 of this increase in 
surplus applied to the drastic write- 
down, only $5,043,032 remains for the 
surplus account out of the increase 

Stockholdings of the Bendix Avia- 
in 
complete detail for the first time in| 
the report. In most of its subsi- | 
the application shows, the | 


exception of directors’ qualifying 
shares in some companies. Excep- 
tions involve Bendix-Westinghouse 
Automotive Air Brake Company, in 
which Bendix owns 510 out of 1,000 
shares, and Pioneer Instrument 
Company, in which Bendix owns all 
of the 4,500 common shares, but | 
owns none of the company’s three | 
classes of preferred stock. 

Details of all acquisitions since 
27, 1929, the date of the} 
company’s last application. were set | 


CONTINENTAL PLAN 
ONLY ON ITS FOURS; 


(Continued from Page 1) 


method that will be used in promot- 
ing and carrying out the direct 
sales campaign. 

Executives here expressed great 
interest in the Continental experi- 
ment, but mo one was willing to 
comment on it. Officials generally 
are awaiting further announcement 
to see just how the direct sales plan 
is to be carried out. 





FORD REPORTS SALES 
PROGRESS SINCE 1927 








(Ceatinued from Page 1) 


been compiled, Ford sales totaled | 
4,001,384, as compared with 3,705,827 
for its nearest competitor, and to-| 


tal sales of all makes of 15,183,842. | 
Ford’s share of all business in these | 
six years was 26.4 per cent. | 

This record, it was pointed out, | 
was made despite the fact that Ford | 
production was halted twice during 
this six-year period in preparation 
for the Model A and the V-8 Ford 
cars. Manufacture of the Model T 
was discontinued in May, 1927, Ford 
being out of the market until De-| 
cember of that year, when the} 
Model A was announced. Ford again | 
was out of the market for the first | 
five months of 1932 until volume 
deliveries of the new Fords began | 
last June. 

The year-to-year record follows: 


Next Total of 

Ford Make All Makes 

1927 393,424 647,810 2,623,538 
1928 .... 482,010 769,927 3,139,579 
1929 ....1,310,147 780.014 3,880,247 
1930 ....1,055,097 618,884 2,625,979 
1931 528,581 583,429 1,908,141 
*1932 - 232,125 305,763 1,006,358 
Total . 4,001,384 3,705,827 15,183,842 


*Ten months. 

Ford passenger car sales in Octo- 
ber were 20,410 units, which was | 
32.3 per cent. of total sales of all 
makes. The next make registered 
15,772, or 25 per cent. of all makes. 
Ford has led in passenger and com- 
mercial car sales in the United 
States each month since June, when 
volume deliveries of new Fords be- | 
gan. ! 


Save 


| STUDEBAKER TRUCKS 


USE ELECTRO-PLATED 
PISTONS IN ENGINES 


(Continued from Page 1) 


pistons, even when those engines 
were new. 
“There is another advantage in 


the point of maintenance which 
highly commends the use of electro- 
plated pistons. Because the piston 
surface is materially softer than the 
cylinder wall the wear will occur on 
the pistons considerably reducirgy 
maintenance expense by avoidance 
of cylinder re-boring after the truck 
has piled up considerable mileage.” 


WOESTENBURG BUYS 
INTEREST IN BRADLEY 
PRODUCTS CORPORATION 


Fostoria, O., Dec, 15.—J. M. Woes- 


'tenburg has bought an interest in 


the Bradley Products Corporation 
of this city. Mr. Woestenburg is 
well known in automotive circles, 
having been connected with the Ford 
Motor Company, particularly in the 
foreign field, with the tractor plant 
in Ireland and with the assembly 
plant in Holland. 
Under Mr. Woestenbureg's direction 
the Bradley organization will develop 
a new line of trunk racks and other 
automotive accessories. These will 
be shown at the Hotel Commodore 
during the New York show, and at 
the Stevens, in Chicago. George 
C. Knight, sales manager, will be 
in attendance at both shows. 


This 





NEW YORK SHOW ISSUES 





January 7-9-10-11-12-13 





Six Issues at Each Show 
Total distribution for each show week. .. . 165,000 
ALL TRADE 


3,000 Daily at hotels, show booths, dealer meetings, 


conventions, etc. 


4,000 Daily to truck fleet owners. 


rotated during the week 


1 otal for week 


18,000 


‘eed O42 O80 08 


24,000 


5,000 Additional vehicle dealers not among net paid 


subscribers 


4,000 Selected service stations. . 
500 Jobbers of accessories, parts, shop equipment. 
1,000 Engineers, production men, etc., not regular 


subscribers 


10,000 Regular daily distribution, including net paid 


es FS 


Total for each show week 
Average daily distribution. . . 


30,000 
24,000 
3,000 


epee et rer eee 6,000 
. 60,000 
eeaneee 165,000 

27,500 


eee eeee 





CHICAGO SHOW ISSUES 
January 28-30-31—February 1-2-3 





HEN your advertising appears in the show issues of Auto- 
motive Daily News it will be carried to the trade in the quickest 


time and, because of the visibility 


of all advertising copy, your ads 


will be seen. Apart from the number of copies to be distrbuted and 
the fact that the rates are no higher, there are other reasons why you 


should use these show issues. 
interest. 


page. Economy. 
insertions for same expenditure. 


Visibility of all advertising copy. 
Multiple readership (average over six readers per copy). 
Less than page space can be seen, hence more 


Here are some of them: High reader 


Any frequency desired. 
Large size 


Automotive Baily News 


Personally Delivered Copies Free 


If you want Automotive Daily News Show Issues delivered 
to you each day while you are in New York, register 


now by mailing the coupon 


H. A. TVarantous, 

{ Automotive Daily News, 
350 Hudson Street, 
New York City. 


While I am in New Y 


each New York Show Issue to me at 


Company 


Permanent business address. . . 
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